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NO DETAILED PLAN YBI 


THE COMMITTEE HARD AT WORK. 


Diversity of Opinion Among Managers 
As to Method of Agency Compensa- 
tion in Eastern Field. 


Although the Committee of Fifteen 
company officials to whom was entrust- 
ed the drafting of a detailed plan for 
reducing expenses in the Bastern field, 
along the general lines agreed upon at 
the attended meeting of man- 
agers in this citiy two weeks ago, have 
held one session, no definite program 
has been agreed upon. This, in outline 
may be arrived at at a second 
take here 


largely 


a‘ least, 
conference to place to-day 
(Thursday). 

While some company officers still in- 
sist that an agency commission of fif- 
flat is all that the busi- 
maintain that 
upon it 
seventeen-and- 


teen per cent. 
ness will stand, 
if a flat figure is 
will have to be 
a-half per cent. or the non-Union com- 
panies will be chaiged by their agents 
with having surrendered wholly to the 
Union forees, and their prestige and 
business suffer seriously thereby. 

A faction in the Committee of Fif- 
teen is understood to favor the 
ment of graded commissions, thought 
whether the schedule should be that 
of 15, 20 and 25 as allowed in the West, 
or 10, 15 20, they are not fully 
agreed. 

Still another element in the Commit- 
tee inclines, according to report, to the 
granting of contingents, 15 and 10 be- 
ing the combination most favored. 

Outside sentiment (apart from the 
Hartford interest where the 15 per cent. 
flat idea is strongly intrenched) is 
growing favorable to the graded com- 
mission plan with separation. 

The agency force, which, singularly, 
has not expressed itself to anything 
like the extent it was anticipated would 
be the case, in so far as it has been 
heard favors the graded to the con- 
tingent plan, the local men greatly pre- 
ferring the ‘“‘bird in the hand to two in 
the bush.” 

While the conference committee has 
Many phases of the expense situation 
to consider that of commissions is, of 
course, of paramont importance, and 
the subject is being gone into with the 
greatest care. 

How soon the Committee of Fifteen 
will be ready to report does not appear 
but it is hoped much of a definite na- 
ture will be accomplished at to-day’s 
gathering. 


others 


determined 


at least 


pay- 


and 





In suecession to the late Dumont 
Clarke, Bdwin G. Merrill, president of 
the Union Trust Company of New York, 
has been elected one of the United 
States trustees of the Caledonian Insur- 
ance Company. 





DIRECTORY OF DEPARTMENTS | 


Fire Insurance 
Casualty & Surety 


New York and Boston, Thursday, June 9, 1910. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


: Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 é ee : $27 307,672 
Liabilities (including capital) ........ , 924,836 
Reserve as a Oonflagration surplus , 200 000 
Net Surplus over all liabilities and reserves.... =~ , 182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 
[nsures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


and Mercantile 


1866 


Insurance Co. 


Established 1809 


Since 1866, -when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 
Amount Allowed by the New York Law 


Seventh Annual Statement, January 1, 1910 


W. C. BALDWIN, President 


ASSETS LIABILITIES 


---+ $10,153,664.87 | Liabilities to Policy Holders 
seeeeeees+  3,437,899.00 Capital Stock $1,000,000.00 
Loans Secured by Collateral . 7 


20,657.82 | Unassigned 
Loans to Policy Holders. . . 


3,565,544.82 Funds. ... 
Bonds and Stocks 5,316,057.00 7 . : 
Cad 711,114.62 Lessiog a ea finneaty to fed 
Accrued Interest and Rents . capes i 
Due and Deferred Premiums 


$21 ,697,064.82 
955,124.70 
176,274.24 bilities of.... 


270,977.15 
$23,652, 189.52 


1,955,124.70 


$23,652,189.52 


Entered United States 


}son having title—J. P. 














$5.00 a Yeu > 


EQUITABLE TRUSTEESHIP 


SPECULATION ON CONTINUANCE. 


Absence of Big Men Indicates Nothing 
Unusual Is To Happen at 
120 Broadway. 


whom 


nh current 


ton, 
mors have bes 
resignation and his closer 
with Morgan ed 
rope this week, as did Vice-I 
George T. Wilson. From al 

things will be permitted to ts 
natural course, the trusteeship 
nated and the control revert 

Moregar 


mal 


concerning 


nterests, sa 


The possibility of one 





7 . 


such however, is deemed remote as it 
is known that the Insurance Depart- 
ment of New York has assurances from 
Mr. Morgan that there will be no back- 
ward step from present arrangements. 

Not the least interesting situation in 
the transfer of control of the Equitable 
from Thomas F. Ryan to J. P. Morgan, 
concerns the personnel of the home 
etfice of the company. With George 
W. Perkins as the adviser of Mr. Mor- 
gan insurancewise, as he is given cred- 
it of being, it has been intimated that 
he will want to make some changes; 
that some of the oldtimers will be 
eliminated. Probably so, but for the 
present at least, the policy seems to be 
to Jer everything take its course. 





PRIZE ESSAY JUDGES. 
University Professor and Two Journal- 
ists to Pass on Papers 
Presented. 

From E. J. Clark, chairman of the 
erecutive committee of the National 
Association of Life Underwriters we 
have received a copy of a letter ad- 
dressed to C. W. Orr, of Fort Wayne, 
Ind., chairman of the Prize Essays Com- 
mittee of the Association, relative to 
the selection of judges to pass upon the 
papers presented, which is in part as 
fo"lows: 

“Referring io the Prize Essay Com- 
mitee of Award of the Nationa! Asso- 
ciation of Life Underwriters, for 1910, 
permit me to say that in addition to the 
invitation extendea by you to Thomas 
Francis Moran, A. B., Ph. D., Professor 
of History and Political Econemy at 
Purdue University, whose acceptance 
of the appointment has already been 
received, I tendered invitations to B. F. 








Hadley, editor of The Eastern Under- 
writer, New York City, and W. H. Burr, 

itor of the Indicator, of Detroit, re- 
ceiving the acceptance of both gentle- 
n 

Washington Association a Go. 

At a meeting held June 1 it was de- 

ciued to conclude the organization of 


the District of Columbia Life Under- 
writers Association and a dinner will 
held at Washington June 16 at 
which the nominating committee ap- 
yinted will report names of officers 
and executive committee, The associa- 
tion will begin with a membership of 


25. E. J. Clark, chairman of the execu- 
tive committee of the National Associa- 
tion and John Dolph, ex-National presi- 
lent we he prime movers in its 
fo itio 





Penalty For Twisting. 


] 


i as to the law of South Caro- 

1 relative to “twisting” Commission- 

McMaster of that State said: 

If twistir involves wilfully deceiv- 
lealing unjustly with a citizen of 
ate, then there is a law not only 

ing tw ig but dealing specifical- 
th it This law i ) found in 
tion 16 of an act passed t] last 
sion of the Legislature amending the 
stablishing the Insurance Depart- 
ment. The words of the section apply- 
gz are: ‘The Insurance Commissioner 
shall have the power to revoke said li- 
cense, after thirty days’ notice and ex- 
amination, whenever i shall appear 
that said agent has wilfully deceived o1 
dealt unjustly with a citizen of this 
State.’’ 
New Jersey Agency Appointments. 
John Hancock.—Roscoe OB. 300ne, 


Barnett Silverman, Brookivn, N. Y.; 
George E. Brooks, Wilfred T. Provost, 
John A. Sterling, Jersey City: Stephen 
A. Gillis, Benjaming Waxenbaum, Bar- 
nett Weiss, New York, N. Y.: Thomas 
McWalters, Newark; James H. Quinn, 
Bayonne. Metropolitan.—Frank P. 
Gerardi Paul Cortese, Charles E. 
Capensfire, Emil T. Radloff, Leonard 
Snawn, Newark; Leonard Thompson, 
New Brunswick; John Loeffler, Ho- 
boken; Charles L. Lehnhoff, Jersey 
New 


City; Max Besonder, Park Ridge. 
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GUARANTEED INCOME POLICY 


ISSUED BY SECURITY MUTUAL. | 








Rates and Values On $5,000 Contract— 
Special Arguments For This 
Kind of Protection. 


With the object of equipping its fie'd 
force with the most modern life insur- 
ance contracts, and at the same time 
making assurance doubly sure, the Se- 
curity Mutual Life has issued a guaran- 
teed income pclicy known as the Month- 
ly Income Policy. 

The contract contains all the privil- 
eges and liberal non-forfeiture condi- 
tions of an up-to-date life insurance 
proposition, and provides for payment 
at the death of the insured of one- 
tenth of its face value in cash and a 
fixed income in multiples of $5.00 per 
$1,000 at regular monthly intervals 
throughout twenty years, thus giving 
a return of $1,300 for each $1,000 car- 
ried. The minimum policy issued on 
one life is $3,000. 

To effect an income of $25 per month 
requires a policy of $5,000 (which al- 
so returns $500 cash at death of the in- 
sured), the premium rates on which 
are as follows: 


Age. Premium. Age. Premium. 
ee $108.75 45......$200.25 
. eee 123.45 10...0+6 245.75 
er 142.20 ees 307.85 
icesad 167.15 eee 394.30 
These rates are guaranteed as to 


maximum cost. Annual dividends will 
reduce these premiums after the first 
year, Or can be applied to increase the 
income. 

Illustration of return on $5,000 at age 
ee. eee ee $ 500 
$25.00 per month for 240 months... 6,000 


TEER DOORS kiosk ctedccvariccs $6,500 


Making Assurance Doubly Sure. 

In a letter to agents Wilson Williams, 
general field superintendent of the 
Company discusses the reasons for this 
kind of protection and the special points 
in the contract issued by the Security. 
He says that agents should talk income 
instead of life insurance. We quote as 
follows: 

“Many a man insures his life for the 
protection of his family after death and 
rests satsfied that the payment of the 
policy to his beneficiary in one lump 
sum will assure the benefit for which 
he planned. With commendable regu- 
larity he pays premiums up to the time 
of death, and then shifts to the shoul- 
ders of inexperience the necessity of 
investing the proceeds of his policy in 
a manner that will justify his foresight 
in providing it. The company fulfills 
its agreement and pays the policy claim 
promptly on receipt of proofs of death, 

accordance with the contract 
conditions, but the plans designed by 
the depa ted policyholder for his fam- 
comfort may be, and often 
are, brought to naught where cash set- 
tlement is made in one lump sum. The 
agent who sells this form of insurance 
is truly a public benefactor. He con- 
tributes to the mitigation of misfor- 
tunes brought constantly to notice by 
the ‘Situation Wanted—Female’ col- 
umns of the daily papers. 

“Important points to be urged in fa- 
vor of this policy are the surrender 
values—ioan, cash, paid-up and e¢xtend- 
ed insurance options—which may help 
the holder out of an embarrassing need 
for money, should business conditions 
at any time make it hard w keep the 
policy in force. Every possible safe- 
zuard.is thrown around the owner of 
our Monthly Income policy to enable 
him to accomplish his aim for the fu- 
ture provision of the family and to con- 
tinue the policy in force for this pur- 
pose. 





in strict 





y's future 





Life.—Alexander S. Newman, 
Bayonne; Isadore Herman, Philadel- 
phia, Pa. Travelers.—Norman D. 
Darmstatter, Passaic; William H. Hous- 
ton, Red Bank; James Perry, Charles 
A. Wells, Madison. 


York 





June 9, 1910. 











Mutual Life Insurance Company 
OF BOSTON, MASS. 


I WANT YOUR BUSINESS—CAN I GET IT? 


THE WHY 


THE COMPANY | Its Premium Rates are low 


THE HOW 


THIS AGENCY | 
DO;YOU KNOW OUR 18 PAYIIENT LIFE RATES? 


WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 


He 





Was Incorporated in 1862 under Massachusetts laws 
Is the largest Massachusetts Company 
Is the strongest Massachusetts Company 
Its Dividends are unexcelled 
( Has every facility for quick results 
Is wide-awake _ 
Has life—snap—ginger 
DOES THINGS 





220 BROADWAY, NEW YORK CITY 








1894 


The State Life Insurance Co. 


CHAS. F. COFFIN, 2d Vice-President 


EIGHT M 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets’ December 31, 1909 : ; 2 , ‘ 
Surplus, 1909 


ILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 

This is $848,861 More Than is Required by Law 

MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 


GROWTH UNPARALLELED 


Gain in Admitted Assets 


1910 


INDIANAPOLIS 


$8,580, 830.58 
1,174,606. 34 


Gain in Surplus 


$1,001,409.00 $ 27,775.00 
asosigis-ss' sy tS nip + so 0 15,3 161.00 
..1,201,977.14 314,044.74 


Every Contract Direct With the Company 


On All Agency Matters Address 


1231 State Life Building 














The Northwestern |} Lest titereese in “ihe Northwestern's 
Mutual Life Insurance Co. 


of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


NSURANCE MEN will note the signifi- 


new business during th t fi 4 

IMPORTANT FACTS relating to. this 
business are shown by the following per- 
centages: 

Expenses Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4,84 
10.63 54 4.85 





1905 
1906 
1907 
1908 
1909 


Each year larger than any in the 
previous history of the Company. 


Commenced Business L855. 


It is capable of easy demonstration that 
$90,334.038 - 
‘ The Northwestern is the best Company to 
we mc inee The North si 4 
ee The Northwestern's new ( ) polic 
102,283,634 contract with its Dividend Options, Paid-np 
109,685,428 and Endowment Options, Options of Settle- 
113.716.188 ment and the Premium Loan features. 
’ ’ Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 
8 


addres 
H. F. NORRIS, 
Superintendent of Agencies. 























OLDEST 


IN AMERICA 


For terms to producing agents, address 


GEORGE T. DEXTER 


34 Nassau Street 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE WORLD 


2nd Vice President 


New York, N. Y. 
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GENNERICH AN EXECUTIVE 





GOES WITH THE CLEVELAND LIFE. 





Boston General Agent of Columbian 
National Becomes An Agency 
Vice-President. 

are advised by Henry W. Gen- 
nerich, general agent of the Columbian 
National Life at the home office in Bos- 

a, that he has resigned to take effect 
July 1 at which time he will become 
agency vice-president of the Cleveland 
Life Insurance Company of Cleveland, 
Ohio. 

The May number of “The Columbian” 
published by the Columbian National 
Life, has on its front page a photo- 
graph of Mr. Gennerich and in look- 
ing at it one cannot fail to note the 


clean-cut, business-like appearance of 
the subject. 
Producer of Quantity and Quality. 


the columns of “The Columbian” 
we find the following as to his biogra- 
p and ability: 

“Henry W. Gennerich, general agent 
of the company at_ Boston, is an ex- 
ample of one of those rare instances 
where a life insurance producer was 
born and not made. His name is known 
to insurance men the country over by 
reason of his fame as a producer—not 
on'y of quantity, but quality. Persist- 
ency plus brains is the secret of his 

ess, and this added to ‘his engag- 
qua ities has enabled him to at- 
the top notch in his chosen pro- 
ion. 

Mr. Gennerich was born in New 
y in 1869. He attended the public 
5 is there, rounding off with a 

s training at a business college. 
started his career in the produce 
iission business, and in 1896 he 
d a wholesale liquor concern as 
tary and manager of a corpora- 
for which he raised over half a 


“REVELATION AND INSPIRATION.” 
Vice-President Buckner So Character- 
izes Trip Through South 
and West. 








The aggressive first vice-president of 
the New York Life, Thomas A. Buck- 
I has just returned from a trip 
through the South and West, visiting 
numerous agencies. He was accom- 
panied by John J. Parker of Cleveland, 
one of the large personal writers of the 
Company and one whom Mr. Buckner 
terms “an enthuser, inspirer and in- 
structor of men.” 

The cities visited were: Jackson, 
New Orleans, Shreveport, Memphis, St. 


Louis, Kansas City, Denver, Los An- 
geles, San Francisco, Seattle, Van- 
couver, Calgary, Winnipeg, Grand, 
Forks, St. Paul and Chicago. 
Of the trip, which required seven | 


weeks time, Mr. Buckner says: 

“The trip was a revelation and an in- 

jiration to us both from many points 
of view. It indicated the loyalty of 
Nylic men everywhere and the tremen- 
dous producing power of enthusiasm. 
The results the boys were able to pro- 
cure and the money-making possibili- 

; that exist on every hand impressed 
i The wealth and vastness of this 
land of ours, and of great 
across the border, which we passed 
through on our return trip, bore in up- 
on us with new force. We found busi- 


ness conditions excellent everywhere. | 
crops. all | 


The outlook for general 
through the territories traversed was 
never better. 
ly doing business at the old stand and 
will this Fall contribute her usual boun- 
tiful quota to the prosperity of farmer 
and city man alike. I am certainly an 
optimist on the general conditions of 
trade and commerce in all this wonder- 


ful section as they apply to us of the | 
New York Life, and believe that 1910 | 
will close most prosperously for all—if | 
only we take adequate advantage of the | 
great opportunities that are right at | 
hand and which we have only to reach | 


out and grasp.” 





Requirements: 
having been paid for in 1910. 





CITY MANAGER WANTED 


Population 150,000 in City, and One Million reached by trolley. 
Three and one-half hours from New York City. 

Company one of the oldest and largest in the World. 

Two Millions old business in force in City. 

In addition to full New York State commissions and renewals, liberal 
compensation for care of old business will be paid. 
Good references and positive proof of $100,000 


Address immediately, “‘ Pennsylvania,”’ 
care The Eastern Underwriter, 
105 William Street, New York City. 








miliion cash capital. At 31 he entered 
the banking business, becoming presi- 
dent of the United National Bank of 
New York with a capital of $1,000,009 
and a surplus of $250,000, most of 
which was secured by Mr. Gennerich 
himself. Then he turned to life insur- 
ance, his true vocation. From 1903 to 
1906 he was with a big New York com- 
pany, and during that period paid for 
over four millions of business with an 
aggregate premium of $220,000, a rec- 
ord probably never exceeded by any 
single individual in this or in any other 
country. The recent troubles in New 
York prompted him to resign and try 
stock brokerage, but the result was 
disastrous. Back he came to life insur- 
ance, and this time with The Colum- 
bian National, his record up to date 
justifying his ability as a producer. 

“Mr. and Mrs. Gennerich have an 
ideal home life, and have two strap- 
ping sons.” 

With The Rate Book. 

Mr. Gennerich has been identified 
with three companies during his life 
insurance career; Equitable Life in 
New York; Security Mutual at Cincin- 
nati and Columbian National at Bos- 
ton. In each connection he has dem- 
onstrated his ablity to rank as a lead- 
er in the production of business. He 
has an unlimited number of arguments 
as to why a man should carry life in- 
surance, and admits of none on the 


negative side. In addition he possesses 
the happy faculty of driving his story 
home in .a manner almost irresis- 
tib'e. 

Prospects for $100,000°down to $1,000 
all look alike to him. 

As An Organizer. 

During his absence from the life in- 
surance business, when identified as 
sales manager for a large corporation, 
he showed that he was as successful 
in organization work as in personal 
producton. 

In its new official, the Cleveland Life 
has secured a man of tireless energy, 
a remarkable salesman and an experi- 
enced, successful agency organizer. 
Mr. Gennerich has graduated from the 
field to executive ranks with a com- 
pany desirably located and backed—in 
finance and personnel—for a great fu- 
ture. The combination seems to be a 
good one, and has the ear-marks of a 
big success. 





Broke Two Records. 





The new business of the Pittsburg 
Agency of the Equitable Life, Edward 
A. Woods, manager, aggregated 539 ap 
plications for a total insurance of $1,- 
$410,190; the largest number that ever 
applied for insurance through the agen 
ey during the month of May and for 
the greatest amount of indemnity 





Canada | 


Mother Earth is certain- | 


SUPERVISORSHIP AT BOSTON 





lars address 
Box 





WANTED- -By one of the prominent 
lite insurance companies,an experienced, 
successful life insurance solicitor of high 
standing as an Agency Supervisor, with 
headquarters in Boston. 
ble of finding, securing and instructing 
new agents and of assisting those already 
in the field to become more productive. 
Liberal salary and traveling expenses will 


be paid to the right man. 


care The Eastern Underwriter 


105 William Street, New York 


Must be ca pa- 


For particu- 


A-6 











MEDIGAL INFORMATION 


SUPPLIED THROUGH THE PRESS. 
F. L. Hoffman Says Medium Is Earli- 
est, Most Convenient and 
Economical. 








At the annual banquet of the Ameri- 
can Medical Editors’ Association at St. 
Louis on June 6, Frederick L. Hoffman, 
statistician of the Prudential, spoke on 
the subject of “The Mutual Relations 
of Life Insurance and the Medical 
Press.” Mr. Hoffman said in part: “All- 
comprehensive in the field of its news 
gathering effort, the medical press al- 
most alone supplies the medical and 
other officers of insurance companies at 
the earliest possible date, and in the 
most convenient and economical man- 
ner and at least expense, with accurate 
information always interesting and often 
extremely useful for the safe conduct 
of the medical branch of the business 
of insurance.” The speaker directed at- 
tention to the fact that as long ago as 
1873 the New Yerk Medical Record 
made an effort to maintain a special 
department of insurance medicine, and 
that many of the most valuable con- 
tributions to the subject had never been 
reprinted in text-book form and were, 


therefore, only available through the 


periodical medical press. He explained 
a new method of indexing and filing 
valuable medical information equally 


applicable to the use of physicians and 
others, by which the value of medical 
journalism to insurance mpanies was 
materially increased The speaker em- 
phasized the value of the periodical 
medical press to insurar ompanies 
by numerous illustrations derived from 
tual practice, including practically 
very branch of insurar medicine and 
ill the es ial el s of medica 
lection for life insurance. He spoke 
questior of race and nativity and 
heir relation to longevity, and many 


iestion of 
ct of increas- 
[ in nited States on 
ount of the vast immigration during 
He referred to physical 





é mities, diseases of the 

s and ea and their relation to life 

xpectanc) ir his remarks by 
eLerence ) 





discussions in 
medical journals during recent years. 
The speaker dealt at 


length with the 
involved and increasingly important 





subject of occupation mortalit and 
morbidity eferr ggestive 
discussions or I in- 
dustr dust a life 
and health in industr in 
articles and papers printed or reprinted 
in the medical periodical press. Mr. 


Hoffman 


aspects Oo 


also discussed the insurance 
rare, obscure or new 
luding anthrax, leprosy and 


drawing most of his illustra- 


f some 
diseases, in 


pellagra, 


tions from articles and papers in the 
medical journals of recent years. The 
speaker finally spoke briefly on im- 
portant problems of tropical medicine, 


and in con 


“All of 


mere 


lusion said: 


these illustrations are but 
fragments of a vast amount of 
extremely useful data, theories and con- 
clusions regarding the innumerable ele- 
ments and factors, common or rare, 
which more or less have a bearing upon 
the science The 
perfection of the human understanding 
en the basis of the growth of human 
knowledge is necessarily slow, but it 
toward the goal of ultimate 
truth. In this laudable aim and en- 
Ceavor the medical periodical press is 
rendering a most useful service, not 
only to life insurance medicine, but to 
the cause of scientific, sound and solvent 
iusurance throughout the world. Every 
contribution of fact and truth toward 
a broader knowledge and a more ac- 
curate understanding of the principles 
of insurance medicine has its value, 
which, while not to be expressed in dol- 
lars and cents, is at least convertible 
into sentiments of genuine appreciation 


of insurance medicine. 


is sure 


(Continued on page 5.) 
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THE A B C OF INSURANCE FIELD WORK 





By George Smith, Supervisor of Agents of the Pittsburgh Life & Trust Com- 
pany. 





“Teach him how to live 
And, Aih! still harder lesson, how to 
die.”’ 

To persuade the minds of men is an 
acquisition of such value that he who 
possesses it must excel in any line of 
business he undertakes. and to insur- 
ance field men this qualification is the 
“regal highway” to success. 

Someone has said that 
“Society is now one polished ho:de 
Formed of two mighty tribes, the bores 

and bored.” 
and the inexperienced man setting out 
will have this thought occasionally 
brought to his mind. At the outset he 
naturally will often fail to sway men, 
yet it does not follow that he is not 
gifted with the essential qualifications 
to make him a success at his calling. 
A rough, uncut diamond may possess 
all the properties to make it “a gent 
of the first water,” still it is only after 
it is cut and polished that it sends 
fo:th those flashes of lizht which ar- 
rest and delight the eye. So it is with 
the new man. Until his energies and 
talents are trained and focused by ac- 
tual experience, his influence will lack 
that individuality of mind shown by 
the master hand, and instead of his 
daily routine of calls polishing and 
strengthening him as is intended, the 
opposite effect takes place—he loses 
heart and not infrequently ignominious- 
ly quits the field before he has learned 
the first rudiments of the business or 
reaped any substantial reward. 

Human Nature. 

To be a success, an agent must know 
something of human nature. All really 
successful business men have this es- 
sential, either by intuition or study. 
Mankind is your stock-in-trade, and to 
be able to take the measure of the 
“prospect” when first met is a great 
acquisition. To do this, the insured- 
to-be should be led to talk as much as 
possible, while you keep your eyes and 
ears wide open and your brain busy 
thinking him over, just as a doctor 
would study a patient. 

The first query that suggests itself 
to you is “What amount of insurance 
is the man likely to take?” And “What 


kind of a policy would best suit the 
case, whether Endowment or Whole 
Life?” “Is he a strong character who 
means what the says, or is he weak and 
emotional?” If he is a family man, 
would the “Old, Old Story,” so full of 
truth and possibilities, about wife and 
family being left destitute suit his case? 
These and similar questions should at 
once crowd into your mind, and upon 
the successful solution of them depends 
the success of your efforts. 
Have Horror of Failure. 

Platt says, “One cannot always ex- 
pect success, but the best way to get it 
is not only to have a horror of failure, 
but to understand the cause of failure, 
viz.: that those who have beaten us are 
superior to us.” In other words that he 
who secures business with the regulari- 
ty that the tradesman turns out tables 
and chairs has some qualifications 
which we do not have. Watch that 
man, study him; his life is an education 
to you. “Honestly feel this and you are 
on the high road to success.” Don’t 
believe in luck and all that fudge. Per- 
severance, skill and aptitude can beat 
luck every time, and if you fail, con- 
demn yourself for want of ability, or 
Jack of proper application, or some 
other qualification. Nothing durable is 
raised suddenly. Education is progres- 
sive. One cannot jump to the top of a 
monument, but must work up, step by 
step. Nor can one get to the top of the 
insurance profession without going 
stepwise. A man may go into the 
street and pick up a bunch of dollars 
to-day but he may go another fifty 
years and never do the same again; so 
that nothing of importance comes by 
chance or accident. Therefore, be stu- 
dious and diligent and thus make your 
calling a success. 

“One single hour of glorious life 
Is worth an age without a name.” 
Have this idea in your mind every 
hour of every day. Rise up in the 
morning with a fixed resolution to do 
to-day better than yesterday. Practice 
makes you perfect and what originally 
was labor will become easy. Have 
courage, confidence and cheerfulness 

and you will win success. 





OSGOOD RECEIVES LICENSE. 





Former Representative of Northwestern 
Mutual Life Restored to Good 
Standing. 





The trouble of D. E. Osgood, former 
representative of the Northwestern Mu- 
tnal Life in New York City, with the 
State Department 
has been settled by a restoration of his 


Empire Insurance 


license to write life insurance, which 
places him in good standing. 

It will be recalled that the Life Un- 
of New York 
filed charges against Mr. Osgood with 
the Insurance Department, alleging that 
he had 
the purpose of endeavoring to twist a 
Under the 


derwriters Association 


made misrepresentations for 


policy discretionary power 
conferred upon the Superintendent of 
Insurance by the law of the State, Mr. 
Hotchkiss refused to renew his license 
for the current year. 

Having no desire to “run while 
under fire,’ Mr. Osgood took his case 
up with the superintendent, contending 
that there were extenuating circum- 
stances in connection with the affair 
which would justify a restoration of the 
license 

“or instance: it was shown that he 
only repeated statements made to him 
by his general agent, who is not now in 
the service of the company and that 
he believed the statement to be true; 
also that as his data was to be sub- 
mitted to the representative of the com- 


committee and the fraternal represen- 


pany carrying the policy then in force, 
‘ft Was apparent that there was no at- 
tempt to misrepresent matters. 

Mr. Hotchkiss was impressed with 
the story and finally said he would be 
villing to restore the license if a recom- 
mendation to that effect were received 
from the Life Underwriters Association 
of New York, which filed the charges. 
Mr. Osgood took the case up with offi- 
cers and members of the executive com- 
mittee of the local association and at 
the May meeting, as recorded in our col- 
umns, it was voted to make such 
recommendation, whereupon the  li- 
cense was granted. 





To Discuss Fraternal Bill. 





Insurance Commissioner Folk, of Ten- 
nessee, chairman of the fraternal com- 
mittee of the National Convention of 
{Insurance Commissioners, has called a 
meeting of the committee at the Hotel 
Manhattan, New York, June 15, to con- 
-ider the tentative bill agreed upon at 
the recent Chicago conference of the 


tatives 


T. F. Ruhland, assistant secretary 
and superintendent of agents for the 
Lincoln National Life of Fort Wayne, 
Ind., has resigned to become second 
vice-president and director of agencies 
of the Indemnity Life & Accident of 
Minneapolis. The resignation is to 
take effect on or before July 1.: His 
successor will be Walter T. Shephard, 





assistant superintendent for the past 
year. 








DID YOU EVER SELL A PRUDENTIAL POLICY— 
ONE OF THOSE NEW ONES? THEY’RE CERTAINLY 
BEAUTIES! EVERY MAN WHO BUYS ONE IS A 
“SATISFIED CUSTOMER!” 

Call me up and give me your prospect’s age, and I'll have 
a sample policy down there 


IN FIFTEEN MINUTES! 


You’re sure to like the goods—so's your customer—you’l] 
like my commissions, too! My telephone is 3474 Cortland, 
and I’m right here on the job wai'ing for you and a chance 
to serve you! 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 











WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address. ‘INDIANA MANAGER.” 

Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 








TEXAS 


The Best Life Insurance Field in the Country 


se 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 


ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 


ORGANIZED 1880 
ST. PAUL, MINN. 


The advertisements in this journal show that all companies “‘ want agents."’ In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done, 
than another company. We have no way of knowing that you contemplate a change, that 
you are not entirely satisfied. If you will) give us the high sign, we will be pleased to show 
you what we have to offer. District agents wanted in Michigan, Illinois, Nebraska, Mis- 
souri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, Minnesota, 














Big MONEY looks good to YOU 





Big BUSINESS looks better to ME 





Crack-a-jack INSURANCE POLICIES look Best to the PUBLIC 





No happier COMBINATION ever exi-ted. 


I have been the TOP-NOTOH personal producer in the 
United States for many years. 


Hook up with a man that can DO things, because he is 
the ONLY fellow that can HELP you do IT. 


For further particulars apply, 
HENRY W. GENNERICH 
Room 204, 176 Federal Street 
BOSTON, MASS. 
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PLEA FOR ADEQUATE RATES 


THE SALVATION FOR FRATERNALS. 








Great Problem Awaiting Solution—Net 
Premium Schedule of National 
Fraternal Congress. 





The approaching conference, to be 
held in New York, to consider a draft 
for suitable uniform laws governing 
fraternal life insurance associations, 
again calls attention to the great prob- 
lem confronting these societies. Not- 
withstanding a recognition upon the 
part of those charged with managerial 
responsibility that the only solution lies 
in the enforcement of adequate rates, it 
is impossible to make the membership, 
who must, of course, pay a substantial 
increase in assessments, see it in this 
light, and attempts to place the business 
on a surviving basis have been strenu- 
ously opposed. 

This opposition has not 


only been 


manifest, but in reality enforced through 
appeal to the courts, and decisions have 
be rendered holding that an associa- 
i cannot increase the assessment 


es, unless a specific right to do so is 
erved in the certificate, without the 
isent of the member or members af- 
fected. 

If laws.could be enacted fixing a basis 
assessment charges, officers could go 
‘fore their constituents asking its 
ption with better grace and more 
prospects of success than at present. 

In this connection the net premium 
s of the National Fraternal Congress, 


which are deemed adequate, are of in- 
te They are as follows: 
Fraternal Congress Net Rates. 

Level Level Step Rate Five ren 
Ag Yearly Monthly Yearly Year Year 

Rat s Rates Term Term Term 
20 «$10.34 Sacks $4.81 $4.97 $4.98 
21 10.62 $.93 4.85 5.01 5.03 
22 0.92 96 4.88 5.06 5.09 
23 24 98 4.92 5.11 5.15 
24 11.57 1.01 1.90 16 5.22 
25 1.91 1.04 ». 00) 5.22 ».30 
oF 12.28 1.07 06 5.29 39 
27 2.67 1.11 5.12 5.36 ».49 
28 3.07 1.14 5.19 5.45 ».59 
ay Mw 1.18 5.26 5.54 ».72 
aT) 13.96 1.22 5.34 5.65 85 
31 14.43 1.26 5.43 5.76 6.00 
32 14.93 13 5.54 5.89 6.17 
33 15.47 1.35 9.65 6.04 6.35 
34 16.02 1.40 5.78 6.20 6.56 
35 16.62 1.45 5.92 6.38 6.78 
6 17.24 1.51 6.04 6.58 7.04 
7 §617.90 1.57 6.24 6.80 7.31 
3s 18.59 1.63 6.44 7.05 7.62 
9 19.33 1.69 6.66 732 795 
10) 20.11 1.76 6.90 7.63 8.31 
1] 20.93 1.83 7.17 7.96 8.70 
12 21.80 1.91 7.47 8.32 9.14 
1} 22.72 1.99 7.81 8.71 9.61 
4 23.69 2.07 8.16 9.13 10.13 
1 24.72 2.16 8.53 9.59 10.70 
46 25.81 2.25 8.93 10.09 11.33 
17 26.97 2.35 9.38 10.65 12.02 
148 28.20 2.45 9.88 11.27 12.79 
19 29.51 2.58 10.41 11.95 13.63 
i) 0.91 2.71 11.01 12.70 14.57 
60 1.13 4.47 21.88 26.41 31.21 
69 6.39 47.10 49.03 68.00 


PERSISTENT EFFORT WINS. 


D. A. Findlay Interviews At Least Five 
Men Per Day—26 Applications 





In May. 

D, A. Findlay, who for the first five 
months of 1910 leads the Pittsburgh 
agency of ‘The Equitable in number of 
policies paid for, has rapidly forged 
himself to the front. He contracted 


with the agency in the latter part of 
December, 1908 coming to Pittsburgh 


an absolute stranger. Through its 
Agents’ Bureau the agency was able 
to zive him prospects from the first 
day, and Mr. Find’ay knew how to han- 
(le them. He not only gets business 
from prospee’s, but he works every 
avenue of lead right to the end. To 
this he owes his great suecess. During 
the first year he paid for about $100,- 


000 of business, with an average de- 





posit of $38.01 
last Monday morning meeting of April, 
in answer to the question as to the var- 
ious agents’ plans for the balance of 
April and the month of May, he saia 
that he was going to endeavor to write 
25 appl'cations before the end of May: 
He did it with one to spare and in ad- 
dition led the agency in number of pol- 
icies paid for during the month. Mr. 
Findlay qua'ified last year, and will 
qua ify this year for the Agency Ont 
ing. He is a hard conscientious and 
intelligent wo ker and has proven that 
the life insurance salesman who intel- 
ligently interviews at least five people 
every day, the year round, is bound to 
zet results. There are not very many 
days that Mr. F’ndlay does not inter- 
view twice that many, adding at least 
five new prospects to his list daily. 





$1,000,000 Business Insurance. 





Arthur S. Ford, treasurer of the 
Pecple’s Portland Cement Company of 
Spokane, Wash., has been insured for 
$1,000,000 for the protection of his cor- 
poration. ‘The cement company is sell- 
ing $2,000,000 increased capital and 
fioating $1,000,000 in bonds and the re- 
sponsibility for completing the transac- 
tion rests largely with Mr. Ford. The 
company is taking no chances of having 


the work defeated through his unex- 
pected demise. 
The Mutual Life wrote $400,000; 


Equitable of New York and Northwes- 
tern of Minneapolis $250,000 each; [Il- 
linois Life and Connecticut Mutual $50,- 
909 each. 





A Successful Agency. 





W. Tabor Wetmore, fo:imerly a well- 
known insurance broker of Brooklyn, 
N. Y., has decided to devote all his ef- 
forts as far as life insurance is con- 
cerned, to selling policies of the John 
Hancock Mutual under W. N. Compton, 
New York City general agent. 

Another recent acquisition to Mr. 
Compton’s corps of hustlers is W. G. 
Mothersell formerly one of the Old 
Guard of the Equitabe in New York 
and more recently with the Penn Mu- 
tual “up Sta‘e.” 

The business of the Compton Agency 
for the first five months of 1910 was 
double that of the same period of 1909, 
while the gain in insurance w itten is 
about 45 per cent. of the company’s 
net gain of the entire country. 





Agency Contract Discontinued. 


The Capitol Life of Denver, Col., has 
been licensed by the Texas insurance 
department. Action on the application 
was deferred for some time pending 
correspondence with the company re- 
garding an agency contract with the 
president but this cont act has been 
cancelled and the Texas license ac- 
cording'y issued. 





American Institute of Actuaries. 





The annual meeting of the American 
Institute of Actuaries is in annual ses- 
sion at Chicago as this issue goes to 
press, 35 being in attendance. 





MEDICAL INFORMATION. 

(Continued from page 3). 
and gratitude, as I have tried to do on 
the present occasion. I trust that what 
I have said will prove an encourage- 
ment to those who labor unknown, and 
who are often discouraged and more 
often disappointed at 'the meagre reward 
of editorial labors, and that you will 
carry with you the conviction that, 
though you may know it not, your work 
is appreciated to its fullest extent by at 
least the few, and perhaps by the many, 
wno as medical directors, medical exam- 
iners, or in other positions of trust and 
responsibility, promote the cause of 
truth and progress in the vast domain 
of modern medicine and _ insurance 
throughout the world.” 
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per thousand. At the | 


State Mutual Life Assurance Company 
OF WORCESTER, MASS. 


BURTON H. WRIGHT, President 
New Business Gains 


Increase 1909 over 1908 - - - 
Increase 4 Months 1910 over 1909 


(Paid-tor Basis) 


Increase 4 Months 1910 over 1908 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 


- 53% 
- 42% 


- 91% 


§3% - 
42% - 


91% - 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANCOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B, CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 





In the Seventh Year of Conservative and Successful 
Development 


“OLD HICKORY” 








I notice that a number of agents are making changes from the Companies they 
were formerly with to other Companies. Also, that none of these agents have been 
in correspondence with the Philadelphia Life. Perhaps it is due to the fact that they do 
not read our advertisements and I think that it would pay the agents, whether they are 
working for this Company or not, to read these advertisements, as many a time, there 
appear in the advertisements, little arguments that would help them to secure business 
For instance: —How many agents to-day are using the argument that they are insuring 
income, which is really what you do on every policy that you have caused to be issued 
by a Life Insurance Company? Now why don’t you get in touch with the new up-to- 
date income policy of the Philadelphia Life that is different, in all details, from that 


issued by any other Life Insurance Company? Write Perry to-day. 














Any successful Life Insurance solicitor, having 


an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 








MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY ? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 





Profit and Safety —‘‘Joined Together’’ 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 and 226 Miller Building 
SCRANTON, PENNSYLVANIA 
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(Written for The Eastern Underwear by 
Green 


To the man engaged in the vocation 
of life insurance, death has not only a 
personal and theological aspect, but it 
also presents itself to him as the im- 
portant fact in his business or voca- 
tion. It is one of his principal taiking 
points to his prospect, and the ultimate 
fact which renders his company liable 
to respond to the beneficiary, whose 
protection the agent has secured, and 
whose interests the company has con- 
served. And it is in the conservation 
of the interests of all of its constituents 
that the company is some time called 
upon to exercise the greatest care in 
determining whether the fact of death 
has been established in a particular case. 

Every life insurance man knows there 
can be no recovery under a policy of 
life insurance, unless the death of the 
person named in the policy, and or- 
dinarily called the insured, is proven. 
It is, however, difficult to ascertain in 
some cases what is necessary in a court 
of law to establish the fact of death— 
what is the quality and quantity of evi- 
dence required. 

The question of the quantity of evi- 
dence is by far the easier of disposition. 
As in all civil cases, it is sufficient if 
the fact of death, as all other facts, be 
established by a preponderance, or 
greater weight of the evidence. It is 
not necessary that it be established be- 
yond ar iable doubt, as it would 
be in a case of criminal homicide. If 
by the greater weight of the evidence 
it is shown that the insured is dead, 
this will satisfy the law without estab- 
lishing the leath to the exclusion of 
any other reasonable hypothesis 

Evidence Required. 

The more difficult question is as to 
the quality or kind of evidence which 
must be produced. Under the old com- 
mon law, in a criminal case, the fact of 






iSO! 




















death being a he corpus deilcti, 
it could only be established by direct 
evidence y the body must be 
found and identified or there must be 
direct proof of viol e adequate to 
produce death and exerted in such a 
manner as to account for the disappear- 
ance of the body. Such is the law by 
statute in one of tl Southwestern 
States to-day. Ordinarily, in cases of 
alieged homicide, the fact of death 
should be — by the production of 
the body or sufficient portions thereof 


to permit an identificati ion as the body 
of the person who is alleged to have 
been killed. The strict application of 
this rule, however, was found to be 
and justice. Cases arose 
found, as in 


against reason 


where the body was never 


murders committed upon the high seas 
where the body was thrown overboard; 
where the body was entirely consumed 


by fire or boiled in potash or dissolved 
by acids. In these cases the production 
or identification of the body was im- 
possible and yet the circumstances sur- 
rounding the disappearance were of 
such a nature as to convince any reason- 
able mind that homicide had been com- 
mitted. Therefore, the — t rule of 
the common law, even in cri 





1inal cases, 
was modified, and under the later au- 
thorities xcept in States where the 
statute otherwise provides, all the ele- 
ments of the corpus delicti, including 
the fact of death, may be proven by cir- 
cumstantial vider nee; but this must be 
trong and cogent and leave no room 
for a reasonable doubt in this regard, 
as has been said, the rule applicable in 
a criminal case differs from that which 
is applied a civil action 

In a civil action upon a life insurance 
policy the fact of death may be proven, 
as in a criminal case, by the finding 
and identification of the body of the 
leceased. This is the most natural and, 
if the identification is complete, the 
most satisfactory method and requires 
no comment in explanation. 

Circumstantial Proof. 

The fact may also be established ty 
the disappearance of the insured under 
circumstances from which it appears 

















"THE FACT O OF DEATH 


by George R. Brown, of the Insurance 
Bag). 


that he came into contact with some 
specific peril or impending danger likely 
to destroy life at the time of his disap- 
pearance. These circumstances are of 
great variety and naturally are never 
exactly the same in any two instances. 
In some cases the evidence of peril or 
danger is so strong as to establish to 
a moral certainty the fact that the in- 
sured is dead, while in others there is 
little that can be shown in addition to 
the fact of disappearance. 

For example, where the insured, who 
was unable to swim, left home with the 
expressed intention of going fishing, and 
it was shown that he rented a boat and 
rowed out into a lake of considerable 
size, and that shortly thereafter a storm 
arose which caused the surface of the 
lake to become rough; that after the 
storm had subsided the boat was found 
overturned and the insured’s hat and 
fishing pole and basket were found 
floating on the water at a considerable 
distance from the shore, the insured 
not returning to his home, it would be 
hoeid that a jury was warranted in find- 
ing the fact of death from those cir- 
cumstances. Again it has been held 
that where a passenger on an ocean 
steamer was last seen about 10 o'clock 
at night when the steamer was in mid- 
ocean, and was not found or seen after- 
ward, although diligent search was made 
for him the next morning, this was 
sufficient to warrant the jury in finding 
that he was dead. 

These cases illustrate the extremes in 
these cases. It will be observed that 
in each case there was a_ specified, 
definite peril with which the insured 
could have, and probably did, come in- 
to contact. 

Mysterious Disappearance. 

There are cases, however, in which it 
has been held that the unexplained dis- 
appearance of the insured from his 
usual place of abode, under circum- 
stances showi no sufficient reason 
therefor, are suflicient to warrant a find- 
ing of the fact of death, provided the 
disappearance be continued. Where a 
s shown to be living at a par- 
time, as a general rule the pre- 
sumption is that he is still living, at 
least for such time as is not contrary 
to the laws of nature in respect to the 
duration of human life. This is merely 
a presumption of fact and may not only 
be -—_ “oved by other legitimate evi- 
dence, but when it conflicts wi ith certain 
ot ios presumptions, must give way 
thereto; for example, the presumption 
of innocence. Opposed also to this 
presumption of continuance of life, and 
of sufficient force to overcome it, is the 
presumption of death which arises when 
a person, without sufficient reason 
therefor, has been absent from his last 
or usual place of residence, and from 
whom and concerning whose where- 
abouts nothing has been heard for a 
considerable length of time. 

Under the common law, seven years 

s the time established as the time, 
he lapse of which was_ sufficient 
to raise the presumption of death, and 
this has been adopted by the courts 
of nearly all of the States. It is, how- 
ever, controlled in some instances by 
statute. In Missouri, for example, it 
has been fixed at four years. As has 
been said, this is merely a presumption 
of fact and may be rebutted by any 
competent evidence. In some cases, 
very slight evidence has been held suf- 
ficient to overcome it; for example, 
when the insured, at the time of dis- 
appearance, was shown to have been 
short in his accounts; again where it 
was shown that insured’s domestic life 
was not pleasant and he was known to 
have represented himself as an unmar- 
ried man after leaving home. It has 
been rightfully held that this presump- 
tion is not strong and but little evidence 





should be required to overcome it, for , 


in a number of cases of record, after a 
jury has found, as a fact, that a certain 


insured was dead, and the insurance | 


company has paid the beneficiary the 
amount called for in the policy, the man 
legally found dead has appeared in his 
own proper person. 

In this class of cases, according to the 
best authorities, there is no presump- 


tion as to the time of death. Logically, | 


however, when the presumption of the 


continuance of life is overcome by the | 
presumption of death if absent for seven | 


years, it would seem that the time of 


death would be established at seven | 


years from the date of the disappear- 
ance, there being shown no reason why 
the latter presumption should be retro- 
active. 

Discretion of Court. 

As the title to this article indicates, 
death is primarily a question of fact 
and, therefore, for the jury. 
tunate, however, that, under our system 
of jurisprudence, power is given to the 
trial judge and the reviewing court to 
apply to the evidence in a given case, 
the experience of the past, as established 
in rules of law and expressed in the 


decisions of the courts. Were it other- | 


It is for-| 


wise, with the acknowledged partiality | 
of juries toward claimants against in- | 


surance companies, but little evidence 
would be required to establish in any 
given case, the fact of death. 








INCREASED LEGISLATION. 
R. L. Cox Refers To Gain In Bills In- 
troduced—No “Compulsory 
Investment” Measures. 


The regular meeting of the Associa- 


tion of Life Insurance Presidents held | 


on Friday of last week was largely a 
routine affair, the only matter of spe- 
cial interest being a report on legisla- 
tion presented by General 
Robert Lynn Cox. 

Mr. Cox said that while less than a 
third as many legislatures were in se.- 
sion this year as compared with last 
the proportion of bills affecting life in- 
surance introduced was higher. Last 
year the average was 29 per State as 
against an averaze of 30 for this year. 

Mr. Cox also stated that bills were 
introduced in three States increasing 
the tax to policyholders i, e., Oklahoma, 
Mississippi and Virginia. The bills in 
Oklahoma and Mississippi failed of ap- 
proval, but that introduced in Virginia 
previously referred to in our columias, 
passed. 

A redeeming feature in legislative af- 
fairs for this year is the fact that no 


Maneger | 


“compulsory investment” measures | 
were actively urged in any of the 
States. 


Western States Life. 





The Western States Life of San 
Francisco on Tuesday filed its applica- 
tion for a license with an authorized 
capital of $1,000,000, of which 57,629 
shares have been subscribed and paid 
for at the rate of $13 per share and 
7,629 at $15. The company has at pres- 
ent $763,756, of which $500,000 is appor- 
tioned as capital and the balance as 
surplus. 











1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets.................$23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
eee eoeees 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 














Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St.. . City 
Phone 2898 stew ty 















MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 

















UNION MUTUAL LIFE 
INSURANCE company 
PORTLAND, M 
FRED E. RICHARDS, President 
Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, Cal. 















Look Here, Producers! 


Why not come to TEXAS and 
The Lone Star State 
offers better inducements than 
Why? 


We never have a failure. Our 





prosper ? 
any State in the Union. 


chief commodities, Lumber and 

Oil, are always at a premium. 

For further particulars, address 
W. R. ELLIS, General Agent 


328-329 First Nationa! Bank Bldg. 
Houston, Texas 














IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 


surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


$74,523,966.28 
$72,324,302.92 


Assets = 
Liabilities = 


Good openings are occurring from time 
totime. Address 

JESSE R. CLARK, President 

ALLAN WATERS, Sup’t of Agents 
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HINTS TO BUSINESS SEEKERS 


Securing Every time I talk with 
Your an agent who is not suc- 
Prospects. ceeding as he should I 


find that his whole 
thought is about certain “prospects.” 
This one has put him off for one rea- 
son and this one for another. Some of 
them he has seen twenty times, some 
he hag been after a year or more, and 
so on, says R. T. Furman, general man- 
ager of the Reliance Life. 

Now, I think we overrate the value 
and importance of these “prospects.” 
It very frequently happens that the 
more an agent sees a “prospect” the 
‘ess likely he is to write him. I have 
always believed that the first interview 
is the best. After that, unless the so- 
licitor is very clever, his canvass is apt 
to become a mere repetition. Before 
long he is boring the “prospect,” and 
has about as much chance of success as 
a hen setting on a china egg. 

Over and over again it happens that 
a new solicitor comes along with the 
same arguments in different form, and 
writes the “prospect” on the first inter- 
view. Now, if you are worrying along 
with a lot of old “prospects,” each with 
his own excuse for delay, let me urge 
you to give these cases a rest and go 
afier new material. Pick out a class 
of men or women which is reasonably 
prosperous. Get a list of them; send 
‘hem some literature first, if you think 
best, but, above all, go and see them 
vith a definite proposition worked out 
in advanee. If you will see ten new 
people every day in this way for a 
week, even, I promise you those old 
“nrospects” will not worry you. I 
speak from experience. 

Success in writing insurance begins 
with a systematic search for new ma- 
terial, and continues only so long as 
the agent continues to come in daily 
contact with new material. That is 
the whole secret of success in the insur- 
arece business. You know it as well as 
I do. The man who has no money, the 
nan who will insure in the spring or 
fall, or next month, are of no use to us 
to-day. The man who can be insured 


to-day is the one you are looking for, 
and the agent who goes out and finds 
him is the “Man of the Hour.” Are you 
a@ man of yesterday, a man of to-mor- 
row, or the “Man of the Hour?” 
a - 
Making Money The Eastern Under- 
In Life writer has often called 
Insurance. attention to the great 
care exercised by suc- 
cessful writers of life insurance in pre- 
paring their cases; i. e., studying the 
men before trying to secure their names 
on the dotted line. Speaking on this 
subject, Robert J. Mix, New York City 
manager of The Prudential.says: 

“How many of you, in fact, ‘Study’ 
your cases at all? I mean by that, how 
many of you make a study of your 
prospect’s Financial Condition, the kind 
of a Family he has, his probable Needs 
in an insurance way, etc? How many 
of you, in other words, prepare a brief, 
as it were, for your cases, just as a 
lawyer prepares one when you give him 
a case to nandle? The way to Enjoy 
the life insurance business, and to 
Make Money out of it, is to Make a 
Study of it—to devise new ways and 
means of approaching your prospects 
and closing them, making full use of 
All the Tools that you can get hold of 
that will help to make the job complete 
and finished. Not only should you 
study how best to adapt our various 
splendid policy contracts to the particu- 
lar cases which you have in hand but 
you should also avail yourself of All 
Possible Means for increasing your in- 
terest in the business and your effec- 
tiveness in selling insurance. Take 
our Monday morning Agency meetings 
for instamce—That’s One of the Tools! 
We ought to have At Least Fifty Agents 
present at Every meeting! One of the 
best men connected with this agency 
tuld me the other day that he had 
Never attended a meeting of that sort 
without coming away from it with one 
or more ideas of value! He said that 
he could get a good notion from The 
Humblest Canvasser in the agency and 
was mighty Glad to have it, too!” 





UPHOLDS NATIONAL LIFE OF U.S.A. 





Myers and McEldowney Enjoined From 
Further Harassing Company— 
History of Case. 





Sigmund Zeisler, the Master in Chan- 
cery to whom was referred the cha ges 
made by Gustav Myers and J. Edson 
McEldowney against the National Life 
of the United States of America, has 
filed a report with Judge Walker com- 
pletely vindicating the company on 
every point. After reviewing all the 
charges made the report says: “Every 
essential element of a conspiracy be- 
tween Myers and McEldowney, wrong- 
fully and malicious!y, to destroy the 
reputation, property and business of 
the company is here present.” The con- 
clusion is that the company is entitled 
to a permanent injunction preventing 
Myers and McEldowney from further 
writing, printing or stating anything 
derogatory to the company. 

The controversy has been on for sev- 
eral years, following the dismissal of 
Myers from the service of the company 
as an agent. Master Zeisler holds that 
Myers’ purpose in making charges was 
“to frighten the officers into paying 
him tribute in the shape of money or 
a favorable agency contract, or other 
things of value, in order to forego his 
charges, and failing in that, to publish 
statements to undermine the company 
in the confidence of the public.” The 
report holds that the valuation at which 
the National Life building is carried 
is not excessive, that the charges of 
mismanagement are unfounded, that 
no money has been wrongfully taken, 
the books being correctly kept and 
everything accounted for, and that the 
salaries paid the officers are moderate. 
—Journal of Commerce. 


Dont Cover “Flying.” 





A. L. Pfitzner of Hammondsport, N. Y., 
who has been making flights in his 
monoplane over the meadows at Plum 
Island , Conn., was notified Tuesday 
that a life insurance company had can- 
celed his policy on account of risks in- 
curred in aviation. To keep the policy 
in force he has signed a clause absolv- 
ing the company from liability in case 
of death while engaged in making ma- 
chine flights. 





Typographical Error. 





A typographical error in our issue of 
last week made us say that the stock- 
holders of the Citizens Life, of Louis- 
ville in the merger with the Citizens 
National of the same city would re- 
ceive in cash and stock “$6,000.00,” 
whereas it should have been “$600,000.” 

The placing of a “comma” made quite 
a difference, but as the unintentional | 
error was apparent to anyone reading | 
it we trust no injury was done the | 
company thereby. 





May For The Reliance. 





During the month of May the Re- 
liance Life of Pittsburgh, examined 592 
persons for a total insurance of $1,505,- 
000, of which $913,000 was paid for. The 
net gain in insurance in force during 
the month was $590000 death losses | 
$11,500. Sixty-six new agents were ap-| 
pointed. 

The amount for the first three days) 
in June was $368,000. | 





Twenty-five additional fire hydrants| 
will shortly be installed in the rapidly | 
growing Netherwood section of Plain-| 
field, N. J. | 





McGIVNEY TO PRACTICE LAW. 





Louisiana’s insurance Commissioner 
Reported as Being Tired of 
Political Life. 





Once his present term of office ex- 
pires, Hon, Eugene J. McGivney, assist- 
ant secretary of State for Louisiana, 
and in charge of its insurance depart- 
ment, report has it, will retire from ac- 
tive politics to take up the practice of 
law in New Orleans. 





Wants Reinsurance. 





C. M. Atherton, president and zen- 
eral manager of the Western Mutuai 
Life of Council Bluffs, Ia., is sending 
out to old line companies notice tha 
the Western Mutual Life is in the mar- 
ket for any company which is 
sideiing a reinsurance of its entire 
business or a merger with some other 
old line company. Mr. Atherton says: 
“We can pay a reasonabie charge for 
your business and can guarantee your 
policyholders a stiaight deal and a com- 
pany enjoying the unlimited confidenc: 
of all with whom we come in contact. 
But under no circumstances will we 
consider any proposition but a clear re- 
insurance or merger into thig company, 
maintaining the identity of this com- 
pany in its entirety.” 


Twenty Millions for May. 





Applications filed with the New York 
Life for the month of May totaled up 
for more than $20,000,000 of insurance, 
which is $3,000,000 more than _ the 
amount received for the similar period 
of last year. 





Travelers ttems. 





Walter T. Kempin, asst. manager, 
The Travelers Indemnity Company, is 
on a western trip, during which he will 
visit the Company’s branch offices in 
the middle and western States in the in- 
terest of the steam boiler business. 


John McGinley, Jr., agency assistant, 


siability department, the Travelers, is 
making an extended trip through Penn- 
sylvania, Ohio, Indiana, Illinois and 
lowa. 


Llewellyn Powell, late general agent, 
Empire State Surety at Washington, 
D. C., has entered the service of The 
Travelers as special agent, Liability 
Department, and will be assigned to the 
Albany, New York, district on July lst. 
Mr. Powell has had considerable ex- 
perience in the casualty business and is 
a promising addition to the Travelers’ 
field staff. 





W. L. Wakefield, of the Hartford gen- 
eral agency firm of Wakefield, Morley 
& Co., and his wife and C. G. Yates, 
secretary of the Peoples National Fire 
of Philadelphia, and his wife returned 
on Thursday of last week from a four- 
day automobile trip through the New 
England States. 


agents of the 


J. L. Babler, vice-president and gen- 
eral manager of agencies of the In- 
ternational Life of St. Louis, and L. 


L. Copeland, of Montgomery, Ala,, 
southern agency manager of the Com- 
pany, were the guests of the general 
International at Nash- 
ville at a luncheon during a recent 
visit in that city. 








con- | 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1, 1910, $51,316,543.00 
Liabilities 47,050,672.15 
Surplus 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 
CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








We Want Optimistic 
“|zzers. 


Our Commission Contract with 
GUARANTEED MONTHLY SA- 
LARY a Life Income 
Our guaranteed Premiur Re- 
ees ‘HOT 
SELLERS,” and it is up to you 
t WEErTs TO-DAY for choice 
Ter y. if you want to get in 


the “GROUND FLOOR.” We 


insures 


icies are‘ 


are now perating in Missouri 
Illinois, Kansas, West Virginia 
Arkansas, Georgia, Florida, Ala- 
bama, Mississippi, Texas, Okla- 
homa Tennessee Kentucky, 


Idaho, Utah and Colorado 


International Life 


Insurance Company 
Saint Louis, VU. S. A. 
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“CASUALTY | 





WE HANDLE ALL LINES 


THE PERRY SOLICITORS CO. 


INCORPORATED 


CENERAL INSURANCE ACCENTS 
A Live Office—Managed by 


Experienced Insurance Men 


WALL S’TREET 
NEW YORK 


PHONE 554 RECTOR 


.| FIRE 





_ | surery 
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PROUD OF HIS CALLING. 





Tour of Various Associations Strength- 
ens Belief of J. W. Whittington 
in Life Insurance. 





Upon his return home from oue of 
the longest trips made by a president 
of the National Association of Life Un- 
derw.iters, John W. Whittington. of 
Los Angeles, the present head of the 
wganization, addressed the following 
letter to The Eastern Underwriter: 

“IT have just arrived home, safe and 
well afte. my long journey of visitation 
to the var.ous local bodies of our as- 
sociation, and I hasten at this time to 
thank you for all the interest in, and 
co-operation with me during that trip. 
I appreciate very much the prominence 
which you gave to the reports of the 
various meetings. 

“The 1eception accorded me at all 
points and the opportunity of greeting 
our energetic and faithful members, 
has served to strengthen my devotion 
to the God-given calling of Life In- 
surance and to the ideals we so proud- 
ly foster as National Association work- 
ers. 

‘Now that my trip is over, every 
nerve and muscle as well as all en- 
thusiasm and. inspiration which we can 
possibly arouse, must be used to make 
our Detroit convention a great affair, 
and I am conscious of this fact that 
the insurance press of this country can 
do considerable towaid advocating a 
large attendance at this meeting. Your 
hearty support and co-operation is most 
earnestly desired.” 


Insurance Against Unemployment. 





An Associated Press cable from Ber- 
lin, Germany, under Tuesday’s date says 
that “The municipal authorities are 
preparing for the introduction in the 
City Council next winter of a measure 
embodying a plan of insurance against 
unemployment designed for the bene- 
fit of the million and a half inhabitants 
of the suburbs of Berlin. 

“The plan constitutes one of the 
most comprehensive moves toward so- 
cial legislation ever proposed. The in- 
tention of the authors is to combat the 
widespread distress that always de- 
velops among the working classes of 
the capital during the winter months. 

“The details have not been made 
public, but it is understood that both 
employers and workers will subscribe 
to the general fund.” 





Try First Suit Under New Liability Law. 

The first case to be tried in Essex 
County, N. J., under the State employ- 
ers’ liability act of 1909 was heard be- 
fore Judge Adams, in the Supreme 
Court Circuit, at Newark on Tuesday. 
It was an action brought by Thomas 
Haley, of 144 Belleville avenue, against 
F. M. Stillman & Co., of Jersey City. 

Haley sued for $30,000 for injuries 
sustained by him November 2, 1909, 
while working on the Lehizh Valley 
br.dge at Pointed Rocks, near Green- 
vile. He alleged, says the “Newark 
News,” that while adjusting a bolt on 
one of the floor beams of the bridge 
he was struck by a heavy iron girder, 
due to the negligence of the foreman 
in not giving necessary signals. 

Medical experts testified that Haley’s 
skull was fractured and that for a long 
time his speech was affected, that his 
sight was injured and that his hearing 
was permanently affected. It was al- 
so testified that he would never be 
able to follow this calling. 

Scott German, counsel for Haley, in 
his opening statement said that the ac- 
tion was brought under the common 
law and under subdivision 2 of the em- 
ployers’ liability act making employers 





liab'e for the negligence of those in 
superintendence. 
The foreman of the gang in which 


Haley was employed was Charles Hop- 
kins, of Jersey City, who died January 
2, after an altercation with Policeman 
Harry Harms, of Jersey City, who had 
attempted to arrest him. He fell uncon- 
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scious a few steps away from the officer 
after the altercation, and an autopsy 
revea.ed a fractured skull. Harms was 
la.er indicted by the Hudson County 
G.and Jury. 

Sherrerd Depue appears as counsel 
for F. M. Stillman & Co. Much medi- 
cal testimony was introduced and X- 
ray pictures were put in as exhibits. 





No Advance On Business in Force. 





Casualty agents and companies 
throughout Ohio are carefuliy scrutin- 
izing and analysing the effects of the 
recentiy enacted No.ris employer's lia- 
bility law, now in force in the State. 
There seems to be general agreement 
that ics operation will result in an in- 
crease of rates, but some of the com- 
panies are trying to avoid this by test- 
ing sentiment among the agents, to see 
if the business can be written on lower 
commissions. In the event of an ad- 
vance, howeve., it is not likely that pol- 
icies now in force will be affected. They 
will be allowed to run to maturity at 
current rates, and the advance wiil be 
asked on renewal. Some of the com- 
panies are revising policy forms and 
others have such revisions in contem- 
plation. The companies recognize the 
g.owing tendency to regard liability in 
surance of this kind as a necessity un- 
der all circumstances, and are prepal- 
ing to meet it. One company already 
nas prepared a policy covering tne 
entire 24 hours, whether the assur- 
ed be at work or at play, in the work- 
shop, at home or elsewhere. 





Keep Your Eye on Facts. 





The following are statistics of acci- 
dents resulting from causes lo wiich 
every one is exposed without regard to 
enployment. 





Accidents— Pet 
Yo pedestrians .......-++++e++ 24.14 
At home (in doors)........ Rian 18.80 
By horses and vehicles........ 18.16 
At home (out side)..........-- 15. S 
During recreation ........-+-- 6.15 
During railroad travel........- 4.77 
While vicycle riding..........- 4.06 
During street car travel....... 2.74 
From firearms .........+ee+e- 1.73 
“rom animal bites...........- 1.52 
Wrom a@ssaultS .....ccccecceces 1.20 
From steamsh.p travel........ “70 
From all other sources........ 05 

100.00 


Total 
Walking, that which every one has to 
dn, indicates the greatest risk or haz- 


ard. A word to the wise should be 
sufficient—Security Casualty’s “Bulie- 
tin.” 





Convention in September. 





It has been determined to hold the 
next annual convention of the Interna- 
tional Association of Accident Under- 
writers at Bretton Woods, N. H., on 
September 20 to 23 inclusive. 





Actress Sues for $25,000 Damages. 





For injuries received, as she alleges, 
through falling from a mechanical de- 
vice on the stage of the Hyperion Thea- 
tre in New Haven, Conn., in 1908, Ada 
Klein, an actress, has sued J. M. Gaites, 
manager of “The Three Twins” Com- 
pany for $25,000 damages 
State Agents for Aetna Indemnity Co. | 

Baker, Taylor & Company, of Balti- 
mere, have been given the Maryland 
State agency of the Aetna Indemnity 
Company in succession to A. J. Hunter, 
resigned to become local manager of 
the casualty department of the United 
States Fidelity & Guaranty Company. 








In addition to the several lines for 
which it was already licensed, the United 
States Fideiity & Guaranty Company of 
Baltimore, has been authorized to write | 
steam-boiler, plate glass, accident, lia- | 
bility and fly-wheel insurance in Mas- 
sachusetts. | 
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DISTRICT MAN 


desires a district 
and renewals will be allowed. Write, 


Address ‘*‘ MANAGER,’ 





One of the best old line Life Insurance Companies with a most excellent record. 
manager for Patterson, N. 
stating age 


The Eastern Underwriter, 


ACER WANTED 


Full 


and past rec ord, 


J., and vicinity. commission 


» experience, 


105 William St., New York City, N. Y. 








TIME—A NON-VARIABLE FACTOR. 





Time, the essence of everything and 
the greatest factor in life is undoubt- 


edly the most abused and least appreci- 
ated of all e.ements. It is the only non- 
variable factor in all things. You can- 
not hurry it, neither can you delay it. 
Human impulse, desire, amb‘tion, or 
condition, may establish varying or dif- 
fering values for different periods, but 
time itself is unchangeable. Its value 
is above all e.se, because ail other val- 
ues are created through its instrumen- 
tality. Yet offenses—almost crimes—are 
committed wantonly against it. Time 
is spent prodigally, and with much 
abandon. It costs nothing so why not 
spend it? Every moruing the dissipa- 
ted hours are duplicated. Full meas- 
ure—no more, no less. Rich or poor, 
old or young, to each and every one ex- 
actly the same. Again, spend, dissi- 
pate, waste or burn, for you may be 
sure that to-morrow’s cup will be just 
as full if you are here, and if you are 
aot here what difference does it make? 
None whatever under such contingency, 
and none whatever under either con- 
tingency if time were all we needed. 
But time as it happens carries that 
“above all else’’ value, because it re 
quires time to acquire all of the many 
absolutely necessary or desirable 
things of life. By the judicious invest- 
ment of time we may acquire well- 
being, happiness, success and indepen- 
dence of the bugaboo of the future— 
want. Reasonable hours for recreation 
and pleasure, regular hours for work. 
Limited expectations from the former, 
but unlimited exactions and returns 
from the latter. Again the value of 
time is startlingly placed before us 
when we stop to think that the span 
of competency, measured by effic:ency 
and physical condition, is extremeiy 
limited. Competency is the result of ed- 
ucation, know'edge, ability and experi- 
ence. It, therefore, is impossible to ac- 
quire such competency early in life. 
Physical condition depends upon inher- 
itance and good fortune, and it requires 
a fair measure of both coupled with at 
least ordinary competency, and the 
proper employment of time if success 
is the goal. Of all business in the world 
Time represents more to Accident and 
Health Insurance, than to any other. 
It means the sale of a limited time con- 
tract, covering the loss of time, for a 
period of time, at some future time 
Time carries the golden cpportunity for 
the field man, and the argument, ‘Sell 
us the time that you can’t give to any- 
one else,” ought to win every time—and 
it does. But the field is overrun with 
men who think they work. A good ex- 
cuse for a late start, a satisfactory rea- 
son for a long noon rest, and an apo! 
ogy for quiting early—it’s no wonder 
they fail._—‘Bulletin.” 
(Casualty news also on page 16.) 


UNEXCELLED IN 
Favorable Mortality 


—-{AND— 
Economy of Management 
THE 


Provident Life 
ANY Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 








llillions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 
O1IO0, IOWA AND ALABAMA 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Fosfeiture Law of Mas- 


sachusetts, commends itself both to policy- 


holder and agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mas. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
258 Broadway 








Great Southern Life 


For agency contract, address 


HOUSTON, TEXAS 


CAPITAL AND SURPLUS | - : 





Began Business November ist, 1969. 
“Guaranteed Life Insurance.” 


0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 


Insurance Company 


$1,000,000 


Business confined exclusively to 








Francisco, the only weekly insurance newspa 
Positively unexcelled by any insurance 


UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast insurance Matters? 


To keep posted in the above, read the U 


insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


NDERWRITERS’ REPORT, published at San 
per issued West of Chicago. 
medium in the United States for news of 


SAN FRANCISCO, CAL. 
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SUCCESSFUL MANAGEMENT. 

fo attain the “highest standard of 
production from his staff, the building 
up and taking care of the district busi- 
ness at the least cost and with the 
least friction a Manager must get Close 
to and Understand the _ individual. 
Rules are needed to maintain discipline 
and to expedite the detail work of the 
office. Staff meetings are-helpful in 
stirring up and generating interest in 
the district work, especially if conduct- 
ed with vim and snap. A great deal 
can be done in a half hour with a 
“gingery” staff, but it would be a diffi- 
cult matter for a Manager to formulate 
a set of rules or fix a plan of conduct- 
ing meetings that will bring out the 
best qualities of all his men. Every 
man who enters the service of the com- 
pany is interested in the life insurance 
work to some extent. Some are timid 
and feel their limitations; others are 
over-bold and lack discretion. We sel- 
dom find a man who just fits. It will 
be readily understood that the same 
method for development could not be 


successfully used with both these 
classes of men. These men come in 
the business to earn a livelihood. 


Through these men the record of the 
Manager is made. He needs their full 
support. He will not therefore sacri- 
fice any of the dignity of his position 
if he gets Personally Acquainted with 
the individuals of his staff. A friendly 
talk over the situation; a word here 
and there that will help smooth out 
some of the difficulties and prevent 
misunderstandings. All men appreci- 
ate a kindly interest taken in them. 
We are all human and at times need 
encouragement. A kindly, manly inter- 
est for the individual on the part of the 
Manager will create in return a warm 
interest in his success and develop a 
strong supporter in every one of the 
staff. See to it that a man is Started 
Right. If he takes a debit, know the 
debit is right and that the collection 
book is right. It does not require much 
of the Manager’s time to get acquainted 
and keep acquainted with all the col- 
lection books in his district. A man 
rightly started is likely to become a 
strong acquisition to the office force. 
This vigilance pays for it is much 
easier to avoii the troubles and vexa- 
tions that lax methods must eventually 
lead to than allow men to get into 
straits and struggle out of them. The 
probabilities are they will struggle out 
of the business instead to the loss of 
all. A Manager should accept in full 
the responsibilities of his position. It 
is all very well to “put it up” to some 
one else and get “from under” when 
something drops. but it is better for a 
Manager to “put it up” to himself and 
prevent something from dropping by 
knowing how things are All the time 
with All his men.—W. J. Burn, mana- 
ger Brooklyn District Colonial Life. 





SELF-CONFIDENCE. 





Next to thorough and complete con- 
fidence in the policies you have to sell 
and in the company that issues them, 
the most important requisite of your 
success as an insurance agent is con- 
fidence in your own ability properly and 
intelligently to present your case to 
your prospects. 

As I sat at home rummaging in my 
mind for something to illustrate the 
power of self-confidence, the little one, 
tired of playing with her blocks, at- 
tempted to climb to her mother’s lap. 
When half-way there she was about to 
give up and fall back to the floor, but 
a cheery “Climb up!” from her mother 
added the touch of confidence necessary, 
and she completed her climb. What 
need of looking further to illustrate my 
point. 

Many an agent has the knowledge and 
the ability to climb, but still does not 
get results, simply for lack of con- 
fidence. Often a cheery word from the 


superintendent or assistant ssehineily 
ent brings out the latent power that en- 
ables the agent to complete his effort 
toward success. 

Some men seem to be born with an 
unlimited supply of self-confidence; with 
others it is only acquired by much 
study, first, of human nature and, sec- 
ond, of everything pertaining to their 
business. A thorough knowledge of men 
and of the business is not, however, 
enough in itself. You must have an 
abiding faith in your ability to sell and 
in the convincing qualities of your own 
arguments. 

Conceit must not be taken for self- 
confidence. There is a wide difference. 
Conceit is belief without knowledge, or, 
as the dictionary defines it, “Belief in 
self for imaginary reasons.” Self-con- 
fidence is belief with the knowledge to 
back it. 

The natural diffidence of the new 
agent about approaching the public may 
be quickly overcome by the right sort 
of advice and help from his superin- 
tendent and assistant, as well as from 
his brother agents. The agent who ap- 
proaches his prospect in a halting and 
half-hearted way has lost his case be- 
fore he has ‘begun. The cause of many 
failures in the industrial insurance busi- 
ness is due more often to lack of con- 
fidence than to lack of ability. 

It has been said that the financial 
panic of 1907 was brought on by lack 
of confidence, while the present good 
times may be atitributed to the fact that 
confidence has been restored. The fre- 
quent panic into which an agent is | 
thrown at the thought of interviewing 
some magnate is brought on by lack of 
confidence in himself, in his goods and 
in the needs of his prospect. Let con- 
fidence be restored, and the panic will | 
soon disappear. 

Few realize how much the condition 








The 
Metropolitan Life 
Lusurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
The Company By the People 
_ For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv- 
serve. 


$132,172.72 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 











of mind influences the work of the av- 
erage person. Every man of ordinary 
ability can do whatever he makes up his 
mind to do. If you make up your mind 
that you will write two dollars’ worth | 
of business before the week ends, or | 
that you will close a two or a five or 
a ten thousand-dollar case, or that you 
will maintain 100 per cent. of collec- 
tions and eliminate your arrears, and | 
convince yourself of your ability to do | 
so, you will do it. | 

Self-confidence enables you to ap- 
proach the humblest door in the frame | 
of mind that impels your subject to seek | 
that greatest boon to the small wage- 
earner—Prudential protection. Self-con- | 
fidence enables you to approach the 
capitalist on an even footing, and show | 
him the advantage of removing the 
eares of business from his loved ones 
after he is gone by allowing the Pruden- 
tial to administer his estate through the 
medium of the new monthly income 
policy. Self-confidence doubles your 
success when fortune smiles on you and 
is your mainstay in times of discourage- 
ment. Self-confidence eventually lines 
your pocket with Prudential commis- 
sions.—George H. Davis, in the Pruden- 
tial Record. 





The Freehold (N. J.) staff of the Co- 
lonial, under Manager J. F. De Roche, 
recently wrote 16 Ordinary applications 
for $18,000 for a week’s effort. With a 
population of 4,100, the Colonial has 
1,300 policies in force in the city for a 
total insurance of $250,000 or an ave- 
rage of $60 insurance on each man, 
woman and child. In Marlboro, a small 
suburb of Freehold, with a population 
of 550, the company has 307 policies in 
force for a total insurance of $77,800. | 
Thus more than one-half the population 
is insured in the Colonial and the ave- | 
rage amount of insurance on every resi- 
dent is $140. 











| 
| 

Having gained admission into Oregon | 
tne London Guarantee & Accident Com- 


pany has appointed W. J. Clemens 
agent for the State. 
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J. G. WALKER. President 
T. WM. PEMBERTON, ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 

Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909.... .......... née stpen . $5,372,691.00 
Liabilities December 31, 1909 _— 4,312,405.32 
Insurance in Force December 31, 1909 ; 68,337 613.00 
Total Payments to Policyholders since Organizatio n. 9,820,412,.49 








INDUSTRIAL INSURANCE 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
» Security of its Funds and Satisfactory Results for its Policy Holders. 
Gross Assets January J,1910 - - - $§5,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 








Georgia Life Insurance Gompany 
OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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WHERE THE SHOE PINCHES. 





In our issue of this week appears an 
article on Employer’s Liability and 
Workmen’s Compensation insurance, 
in which is included a letter from 
George Smith formerly of Australia 
and Scotland. Mr. Smith believes that 
there is no need for grave concein re- 
garding the pronounced impetus the 
Workmen's movement 
is gaining in America, holding that 
experience gained in Germany, Eng- 
land and Australia affords sufficient 
basis for the construction of adequate 
rates for the liability assumed. The 
chief element of uncertainty, he be- 
lieves, pertains to the proper expense 
loading. 

Anyone attending a meeting held in 
New York during the past week for 


the purpose of discussing this subject, 


Compensation 


would undoubted!y come to the con- 
clusion that casualty underwriters were 
deeply concerned, if not somewhat 
alarmed. However, it was not inabil- 
ity to arrive at what might be deemeed 
pioper tariffs, but rather the method 
legislators have of doing things here. 
It is quite contrary to the prevailing 
customs in the countries mentioned. 

For instance; the Ohio Legislature 
passed a wo:kmen’s compensation act 
which was signed by the governor and 
which by its terms became opeiative 
immediately. 

Companies writing liability insurance 
have entered into contracts ‘assuming 
the obligations of various industrial 
and manufacturing corporations in the 
Buckeye State which may arise and for 
which such corporations were liable 
under the law then existing. Suppose 
the hazard under the new law is 
trebled, or even doubled, what is the 
status of the insurance company? Is it 
practical to ask for an increased pre- 
mium, say three times the present 
rate, or the cancellation of the policy 
forthwith? This would certainly result 


in chaos. 

Would it not be wiser to pass the 
law, if deemed prudent, to become op- 
erative say January 1, 1911? thus af- 
fording the casualty companies an op- 
portunity to adjust affairs to meet new 
conditions. The provision making the 


law operative immediately is what 
causes the “shoe to pinch” and not thé 
necessity of providing for increased 
liability. 





UNINFLUENCED BY LOGIC. | 





State fire insurance rate-making will 
soon be an actuality in Louisiana just 
as it now is in Texas and Kansas. The 
edict to pass such a measure went forth 
from the Governor of the State some 
time ago, and had it not been for a 
junketing trip to Washington, D. C., 
suddenly determined upon by the mem- 
bers of the Louisiana Legislature, a bill 
closely patterned after the law of Texas 
would undoubtedly be upon the statute 
books to-day. 

The intended legislation was suggest- 
ed by the Board of Trade of New Or- 
leans, and the measure compelling State 
made rates drawn up by that body. Im- 
mediately the fire underwriters learned 
of the bill, they secured permission to 
appear before the Board of Trade in 
opposition thereto. While the many un- 
desirable features of the measure were 
forcefully portrayed by John H. Stod- 
dard, general agent of the New York 
Underwriters Agency, and the several 
managers who accompanied him to the 
Crescent City, the Board of Trade mem- 
bers frankly admitted that their attitude 
in the matter had not changed, though 
conceding the truth of much of what 
the insurance men asserted, and de- 
clared their purpose to advocate the 
passage of their bill. 

That the measure will speedily become 
« law may safely be counted upon, the 
Governor being determined on that 
score, and the Legislature usually agree- 
able to his will. 

It is singular that a body of men 
possessing the average intelligence of 
that had by New Orleans merchants 
should favor a law, now on trial in an 
adjoining Commonwealth, and bitterly 
assailed by the business interests there 
Iccated. 

The matter is surely of sufficient im- 
portance to await the outcome of the 
Texas experiment, and yet the Crescent 
City Board of Trade members do not 
seem to so regard it. 





VALUE OF TRADE PERIODICALS. 





In an article appearing elsewhere 
reference is made to an address by 
Frederick L. Hoffman, statistician of 
the Prudential, in which he deals with 
the mutual relations of life insurance 
ind the medical press. He says in 
part: 

All-comprehensive in the field of its 
news-gathering effort, the medical press 
alone supplies the medical and other 
officers of insurance companies at the 
earliest possible date, and in the most 
convenient and economical manner and 
at least expense, with accurate infor- 
mation always interesting and often ex- 
tremely useful for the safe conduct of 
the medical branch of the business of 
insurance. 

This is “praise from Sir Hubert.” It 
is said of Mr. Hoffman that when he 
desires to find out anything no ob- 
stacle will prevent him. For instance; 
in an effort to ascertain the average 
longevity of residents of various sec- 
tions of the South, where his Company 
contemplated doing business, he is 


credited with “living” in the cemeteries 
collecting data from tombstones. His 
desire for accuracy is such that a tem- 
porary abode in the “city of the dead” 
does not prove a barrier to obtaining 
it. The same care is exercised in all 
his work as a statistician. Therefore, 
the medical press may feel highly com- 
plimented to be the recipient of unstint- 
ec praise from such a source. 

But how different is the opinion of 
many from that expressed by Mr. Hoff- 
man. What he says of the service ren- 
dered by the medical press is true 
of trade periodicals in general, in- 
cluding those devoted to insurance in 
all its branches, and yet it is no un- 
common thing to meet men who profess 
tc see no need fur even progressive in- 
surance journals. We have met such, 
but not among those who are a factor in 
the business in which they are engaged. 
The majority of them may be found 
occupying positions requiring no un- 
derwriting or executive ability and they 
are not troubled with promotions. 
Again, there are agents in the field who 
“subscribe for several insurance jour- 
nals, but never remove the wrappers.” 
We always welcome discontinuances 
from such. 

Insurance is a progressive business. 
New ideas are constantly brought forth 
and those who do not keep abreast of 
the times find themselves stale. The 
“quickest, most convenient and economi- 
cal manner” of securing accurate and 
useful information pertaining to this 
great business enterprise in all its 
branches is through the medium of wide- 
awake journals devoted to it. 





WHAT OF THE BROKER? 

In the offices of two la. ge companies 
(not in New York by the way) dur- 
ing the past week, a representative of 
The Eastern Underwriter heard the wish 
forcefully expressed that “there was not 
a broker in the insurance business.” 
This man who was termed a “go-be- 
tween” was handled in no uncertain 
terms. 

No matter what the wish may be, the 
fact is we have the broker and as com- 
panies are eager for his business it 
will be hard to get rid of him. New 
York City, for example, is practically 
owned and controlled by brokers as re- 
gards fire and casualty insurance lines, 
and there is a reason for it. He has 
made himself almost a part of the as- 
sured, studying his inte.ests and safe- 
guarding them in every way possible. 

The details as to how supremacy was 
gained would make a long story, but 
if the agent is to completely supplant 
the broker the service the latter ren- 
ders to the assured must be taken in- 
to conside: ation and met. 





No Help From the State. 

Hon. John A, Hartigan, commissioner 
of insurance for Minnesota, advises 
“that frequent requests come to this De- 
partment for aid in collecting benefits 
from companies or societies not author- 
ized to do business in this State. The 
Department is unable to give assistance 
in these cases. We have repeatedly 
warned the people not to patronize any 
concern which is unwilling or unable 
to comply with the State laws.” 





MARYLAND LEGISLATION. 





Insurance Commissioner Crouse Sum- 
marizes That Adopted for the 
State Last Year. 

That portion of the lately issued an- 
nual report of Insurance Commissioner 
Crouse of Maryland, dealing with legis- 
lation adopted at the latest session of 
the Legislature reads: 

Insurance Legislation. 

“The Commission appointed by your 
Excellency in 1908 held several me 
ings throughout that year and the year 
following, and, in the latter part of 
1909, submitted a report embodying 
their suggestions for needed revision of 
the insurance laws. These suggestions 
were general in their character, and did 
not go the length of framing amend- 
ments to the laws now in force such as 
would give to the people of the State 
a good and workable code of insurance 
laws. 

“Believing that the occasion was fa- 
vorable for the enactment of such a re- 
vised code, I prepared and submitted to 
the legislature a bill intended to bring 
into orderly sequence all the existing 
statutes dealing with insurance, and in- 
corporating in that revision such adidi- 
tional matter as would serve to bring 
that branch of legislation into line with 
the requirements of the present day. 
Unfortunately, the bill met with deter- 
mined opposition in some quarters, and, 
notwithstanding the fact that its pas- 
sage was urged by able representatives 
of the various insurance organizations, 
it failed to engage the support of t! 
committee to which it had been 
ferred by the president of the Senate. 

“One piece of legislation which wa 
enacted, greatly to the credit of the 
State, was the repeal of that feature of 
the reciprocal (or retaliatory) law 
der which che tax on premiums imposed 
on companies of other States, doing 
vusiness in Maryland, is made to vary 
as the tax imposed by those other 
States on Maryland companies. In fu 
ture this State will collect as such tax 
the statutory charge of one and one- 
half per centum on premiums collect: 
in Maryland, and which will not be su 
ject to increase by way of retaliation 

“Another very useful law enact 
was one which makes punishable 
embezzlement the misappropriation | 
agents of money collected by them fo 
the companies that they represent. Ii 
has hitherto been found almost impos- 
sible to bring to punishment in th 
criminal courts the dishonest agent 
who collects insurance premiums ani 
fails to turn the money over to his em- 
nloyer. The following is the law 
ferred to, being Chapter 477 of the 
Laws of 1910: 

“Section 103A. If an insurence 
agent, solicitor or broker who ac i 
negotiating a contract of insurance by 
an -insurance company lawfully doing 
business in this State, and who em- 
bezzles or fraudulently converts to hi 
own use, or, with intent to use or em- 
hezzle, takes, secretes, lends, invests, 
or otherwise uses or applies any money 
or substitute for money received by) 
him as such agent, solicitor or broker 
contrary to the instructions or without 
the consent of the company for or on 
account of which the same was re- 
ceived by him, he shall be guilty of a 
misdemeanor, on conviction thereof, 
shall be sentenced to the jail or peni- 
tentiary for not more than three year: 
in the discretion of the court.’ 

“While I feel naturally disappointed 
at the failure of the general insurance 
bill already mentioned, there is goo‘ 
reason to believe that the interest ex- 
cited by the controversy regarding its 
provisions has had a salutary effect, 
and that at no distant date it will be 
found possible to recast and improve 
the present insurance laws of the 
State.” 


The Fidelity & Deposit Company of 
Baltimore, has appointed the H. W. 
Schaefer Company its agent for New 
York city. 
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UTICA THE MEETING PLACE 


LOCAL MEN TO GATHER FRIDAY. 








Attractive Program for State Associa- 
tion Convention—Hotchkiss to 
Make Address. 





Hon. William H. Hotchkiss, superin- 
tendent of insurance for New York, will 
be the star attraction at the Twenty- 
eighth annual convention of the New 
York State Association of Local Fire 
{usurance Agents, the pro- 
ram for an address at the afternoon 


being on 
sion. 
fhe gathering will be held in the As- 
ibly Hall of the Arcanum Club, 
nich is amply large and well adapted 
the requirements of the convention.” 


Program. 
fhe program is as here given: 
Forenoon Session, 
10 O’Clock Sharp. 
\ddress of Welcome, 
Taber, Utica. 
Response, P. D. Kiernan, Albany. 
Address of President, Frederick W. 
Swan, Elmira, 
Report of Secretary-Treasurer, Glenn 
H, Johnson, Syracuse. 
Report of National Secretary-Treas- 
irer, H. H. Putnam, Boston, Mass. 
Appointment of Commitiees. 
Recess.—All agents are invited to 
iucheon as guests of the Utica Board 
Fire Underwriters. 
Afternoon Session, 
1:30 O’Clock. 
Address, Newell B. Woodworth, Syra- 
cuse, N. : * 
Address, William H. Hotchkiss, Su- 
perintendent of Insurance. 
Address, “Insurance From a Lawyer’s 
Standpoint’—Thomas S. Jones, Utica. 
Mxecutive Session, General Discus- 
-jon. 
Election of Officers and 
Committees, 
Headquarters for the Convention will 
be at the comfortable and conveniently 
vated Baggs Hotel. 
‘The Officers and Executive Commit- 
have established their headquarters 
on the first fleor of the hotel, where 
ery local agent should register his 
ne and secure an offic’al buiton im- 
iiediately upon arrival in Utica. Those 
planning to arrive Thursday evening 
should notify the Secretary in advance 
so that hotel accommodations may be 
reserved.” 


William IL. 


Report of 


Large Attendance Predicted. 
Over 


Ss "ams 


hundred advance 
Convention have 


eight 


of the 


pro- 
been 







INCORPORATED 1855 





sent out to local agents of the State, by 
Glenn H. Johnson, the industrious sec- 
retary of the Association, and it is con- 
fidently expected that the gathering 
will be unusually weli 
urging local men to be present the 
executives of the organization say: 
“If you have been a regular attendant 
at these annual conventions of local 
fire insurance agents in the past you 
will be eagerly looked for. If you have 
never attended you could do no better 
‘han attend now. It is understood of 
eccurse that all fire insurance agents, 
whether special or local, are admitted 
to the meetings of the convention ex- 
cept during executive session, when 
members only are admitted. The busi- 
ness to be transacted is of vital im- 
portance to every local agent. Your 
presence, interest and advice are 


attended. In|} 


needed and your attendance will surely | 


repay you. You will meet the repre- 
sentative men of the fire insurance busi- 
ness and the interchange of ideas and 
sood fellowship 
vantageous.” 
Officers of Association. 

The officers of the Association are: 

President, Frederick W. Swan, El- 
mira. 

Vice-Presidents, J. C. Wilbur, Troy; 
L. G. Morgan, Buffalo; G. H. Russel, 
Albany; Wm. E. Richards, Utica; Gil- 
bert T. Amsden, Rochester; J. V. Baker, 
Gouverneur. 

Secretary and Treasurer, 
Johnson, Syracuse. 

Chairman Grievance and Legislative 
Committee, John A. Murphy, Buffalo. 

Executive Committee; Edward §S 
Hawley, Buffalo; Henry D. Goodale, 
Watertown; Charles C. MeNitt, 
wich; William E. Hecox, Binghamton; 
W. C. Rose, Albany; James F. Murphy, 
Niagara kalls; Fred G. Horton, Oswe- 
go; Roy Brownell, Syracuse; Charles 
T. Goodrich, Newburg: Robert S. 
Paviour, Rochester: William H. Mande- 
ville, Olean. 

Utica Committee on Convention Ar- 
rangements: James S. Kernan, chair- 
man; W. H. Floyd, John Brown, Wil- 
liam E. Richards, Frederick G. Harter 


Glenn H. 





Increased Interest in Agency Organiza- 
tion. 

The officers of the National Associa- 
tion are gratified to note that the State 
meetings thus far held indicate a de- 
cided increase in interest in the organ- 
ized movement. This is especia!ly grati- 
fying in view of che claims made by 
many that the work of the National As- 
sociation was not being fully appre- 
ciated. The fact of the matter is, how- 
ever, that agents generally are learning 
to appreciate more and more the value 
of the organization, and to utilize it 
as a means of promoting good practice 
and toning up the general character of 
the business. 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 





will be mutually ad- 


Nor- | 
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Continental Fire Insurance Company 


THE GREAT AMERICAN COMPANY 


Assets ° ° - ° $22,332,787 
Liabilities (except capital) ° $8,287 ,908 
Policyholiders Surplus - $14,044,878 
Losses paid, more than - $72,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - - - ° ° * $2,500,000 
LIABILITIES (except capital) ° m n ” 9,049,438 
ASSETS " . 0 ‘ “ ‘ 14,081,389 
POLICYHOLDERS SURPLUS - - $5,031,951 


THE FIDELITY-PHENIX combines financial strength and 
a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 
Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
205 LA SALLE STREET, CHICAGO 











FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are issued by the 


Continental Fire Insurance Company and the Fidelity-Phenix 
Fire Insurance Company of New York. Each assumes half the 
liability. 


TOTAL ASSETS ° $36,414,176 
TOTAL LIABILITIES . ° 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 











TH E 


| SURPLUS TO POLICY-HOLDERS 


{OVER $450,000 


RRRRRRRRARRRARRRRERARERRER 





Agency Department: 425 Walnut Street, Philadelphia, Pa. 





ACENTS WANTED AT ALL DESIRABLE POINTS 
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SEEKING LOWER RATES. 


Crange, N. J., Fire Commissioners 
Think City Entitled to Concession 
from insurance Companies 
aining that the enlarged water 
service and added fire department 
equipment provided for East Orange, 
West Orange and South Orange, N. J., 
justified those communities in demand- 
ing lower rates from the fire insurance 
companies, the Orange Fire Commis- 
sioners will seek such concession from 
the Underwriters Association of the 

Middle Department. 
As rate agreements, 
creasing or reducing existing figures, 
are strictly prohibited in New Jersey, 
the commissioners will doubtless be ad- 
vised by Secretary Weiderhold of the 
Middle Depastment to address the com- 


Mailut 


either for in- 


panies, writing in the community, direct 
in the matter. 
While underwriters appreciate the 


nature of the improvements installed in 
the Oranges, they yet retain a lively 
recollection of the time, not far distant, 
when at a large hat manufacturing fire, 
it was impossible for the firemen to gei 
a single stream of water upon the burn- 


plant 
The insurance history of the Oranges 
is not one to brag of, and if the fire 
losses have shown diminution of late, 


the saving thus had will enable the 
companies to recoup for the unusual 
lrain of previous years. 

The idea of establishing a salvage 
corps for the Oranges is also being con- 


sidered by the fire commissioners. 


Working on Brokerage Problem. 





The Joint Conference Committee has 
pretty thoroughly canvassed the situa- 
tion in respect to trust lines and brokers 
and the age committee will 





nts on the 


probably soon confer in regard to the 
matter with a view to considering the 


Situation. Later on there will be a con- 
with the company members of 


ference 


the committee, so that a report can be 
framed up and presented to the national 
nvention in Chicago in September 


Arizona Company About Ready for 


Business. 
If present plans mature the Arizona 
Insurance Company, of Phoenix 
rizona, will be writing business next 
onth. ts capital is to be $200,000, 
1ad it will have a substantia! surplus 


Kansas City Agents Join National 
Association. 

At a meeting of the Kansas City 
(Mo.) Fire Underwriters Association 
June 4, held in their new quarters in 
the Insurance Patrol, it was unani- 
mously voted to join the State and Na- 
tional Associations of Local Fire Insur- 
Agents in a body, and the secre- 
tary was instructed to pay the dues for 
member out of the _ treasury. 
ites were appointed to attend the 

neeting on June 11 at St. Joseph. 
St. Joseph agents are preparing an 
program for entertaining the 


ance 
each 
Deleg: 
stat 


elaboraté 


NEW YORK 


(Quotations furnished by E. 


FIRE 
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visiting agents. The outlook is for one 
of the biggest State meetings ever heid 
and there will be no set speeches, as 
the business before the association is 
upusually important. Mayor E. P 
Clayton of St. Joseph will deliver the 
address of welcome, Walter J. Bales ot 
Kansas City making the response 





LEGISLATIVE INVESTIGATION. 


Committee to Probe Rate-Making in 
New York State Not Yet 


Appointed. 
Governor Hughes has not yet se- 
lected members of the committee, 


which the New York Legislature prioi 
to its recent adjournment, decreed 
should inquire into various matters, in- 
cluding the “making and maintenance 
of fire insurance rates in this State”; 
but it is anticipated he will do so at an 
early date. The committee is to be 
made up of three Senators and five As- 
semblymen 

One of the bills offered in the Legis- 
lature provided that the fire insurance 
interest should be overhauled by a com- 
mittee of which Superintendent of In- 
surance Hotenkiss was to be a member, 
but this measure became lost in the ex- 
citement incident to the Alds revela- 
tions. 


Passes to New Interests. 





United Firemen’s Contro! Changes— 
Col. Beath to Continue as 
President of Company. 

Acting on behalf of prominent under- 
vriting interests of Philadelphia, 
Chandler Brothers & Company, bank- 
‘rs, have purchased control of the 
United Firemen’s Insurance Company 
f the Quaker City, which they had 
been actively seeking for some weeks 
ast. The capital of the institution wil! 
he increased and provision made for 
making it a force in the business. 
(tinder a long term contract Col. R. B. 
Beath will continue as president of the 

ompany. 








Advancement For Deserving Men. 





Following the recent return of United 
States Manager Frank Lock, of the 
Atlas of London, from a visit to the 
head office, the pleasing announcement 
is made that Giles K. Tinker, hither- 
to agency superintendent for the Com- 
pany in this country, has been given 
the tit'e of sub-manager, while Joseph 
“roggatt, for years past chief accoun- 
tant, becomes resident secretary. 

Both men are unusually capable in 
their respective lines, and each has 
given conscientious service to the At- 
las. That their worth is appreciated by 
Manager Lock and the head office ad- 
ministration, is best evidenced by the 
compliment newly paid them. 





Charged with having defrauded the 
Sun Insurance Office through fictitious 
losses, S. C. Gerstley, of Freehold, N. J., 
has been placed under arrest. 


INSURANCE STOCKS. 


S. BAILEY, Broker, 66 Broadway, New York City) 








DIVIDENDS “Bid. 


Asked 

COMPANIES CAPITAL | Approx. When price | price 

Anni. Div. Payable perct. per ct. 

City Ne York $500.000 10 Q 195 205 
Commonwealth 500,000 10 JIadJ 315 weed 
“ntal ; 2,000,000 70 J&J 925 970 

r e City 200,000 8 I&J 125 140 
Fidelity-Phenix 2,500,000 Vv V 2900 300 
German Alliance 400,000 15 J&aJ 275 300 
German-American 1,500,000 30 Jad 570 575 
Germania ($50 1,000,000 15 JaJ 285 295 

Glens Falls ($10). 200,000 30 Jad 1500 baa 
Globe & Rutgers 400,000 40 + 4 470 ee. 
Hanover ($50 1,000,000 10 J&J 190 205 
Home . 3,000,000 30 JaJ 695 vith) 
Nassau ($50) 200,000 10 Jad 16% 175 
Niagara ($50 1,000,000 20 JI&J 305 315 
North River ($25) 350,000 10 A&O 155 165” 
Pacific ($25) 200,000 6 J &J 135 145 
Peter Cooper ($20 150,000 6 Jad 90 105 
Stuyvesant ...... 400,000 10 Jad 155 160 
United States ($25). 250,000 v 7 60 70 
Westchester ($10) ..-... 400,000 35 F&A 455 ose 
Williamsburg City ($50) 250,000 20 T&J 380 400 


No Information. Q Quarterly. 


| 
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Telephone 2817 Rector 


Ss. BAILEY 


——-DEALER IN—— 


Fire Insurance Stocks ‘‘A Specialty” 
66 BROADWAY Me a NEW YORK 


Established 1864 


Be 








FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 

PHOENIX INS. CO. OF HARTFORD, CONN. 

SPRINGFIELD F. & M, INS. CO. OF MASS. 
J. M. DONALD, AGENT 


24 COURT STREET 





BROOKLYN 








ROBINSON 
New York City Office: MILLS BLDG. 


MYRON W. 
New Jersey Office: ENGLEWOOD, N. J. 


Representing the following companies for 
the suburban territory of New Jersey: 


Phoenix of England ; Svea of Sweden; Pittsburg Underwriters, Girard of Pa. ; 


Insurance Company of North America, and Boston, Mass. 


LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS PAID 








Calumet Insurance Company 
CHICAGO 








AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 




















Surplus Lines London Lloyds 
(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry, 





We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 
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AMPERSAND HOTBL LOSS 


DECISION IN THE FAMOUS CASE. 








Plaintiffs Win Upon Appeai—Libel Suit 
Recalled by Present Action. 





Upon appeal, the owners of the Am- 
persand Hotel, one of the long-time 
famous resorts of the Adirondack re- 
gien, and which was destroyed by fire a 
couple of years ago, had the judgment 
rendered in their favor by the trial 
ccurt affirmed. The decision of the 
superior court reads: 

The plaintiff brought this action to 
recover the amount of a policy of in- 
surance issued by the defendant, the 
Home Insurance Company, upon its 
hotel building and contents, which were 
destroyed by fire. Among other defenses 

terposed by the answer of the insurer 
was this, in brief: That the principal 
stockholder of the plaintiff, who was al- 
so its treasurer and a director, and who 
had the management of its affairs, at a 
time shortly prior to the occurrence of 
the fire, had entered into a fraudulent 

yuspiracy with one Van de Wall and 
others, “wherein it was planned that 
said Van de Wall should procure some 
person or persons to cause the destruc- 
ion of the property by fire, to enable 
plaintiff to recover * * * the 
nsurance * * * and that while said 
in and conspiracy was still in exist- 
e and in process of accomplishment 
the said fire occurred.”” When the case 
ime on for trial, the plaintiff moved 
strike out this separate defense, as 
usufficient in law, and the motion was 
granted. The trial resulted in a deci- 
on in favor of the plaintiff; but the 
Appellate Division reversed the judg- 
ment and ordered a new trial of the 
tion. By reference to the opinion 
velow, it appears that the reason mov- 

g the learned justices to the reversal 
was the action of the trial court in 

riking out the defense to which I have 

uded, 

That presents the serious question in 

is case, upon which alone a difference 
of opinion exists in this court. So far 

the practice is concerned | may say 
that we do not think that the trial 
ourt committed any error in enttertain- 
~ the plaintiff’s motion. If the defense 
is insufficient in law, it was proper 
wnen it had not been demurred to ob- 

t to it at that time and to move for 

its dismissal. The advantage in such 


yractice is that the ground to be « overed 


by the evidence upon the trial is reason- 
ably restricted. 

The question whether the defense was 
a good one turns upon two provisions 
of the policy. The first one provides 
that the policy should be void “in case 
of any fraud * * * touching any 
matter relating to this insurance or the 
subject thereof.” I do not think that 
there was any actionable fraud, within 
the meaning of the policy, in the fact 
alleged in this defense; because, what- 
ever the evil design, nothing—no act 
was done touching the insured prop- 
erty, or the contract of insurance. There 
was neither some fraudulent transaction 
working, or tending to work, wrong, 
or injury; nor did the conspiracy to de- 
fraud get beyond the stage of a mere 
plan to do something. A fraud was in- 
tended, as we must assume; but the in- 
tention, not being connected with any 
injury, remained a mere mental project. 

A conspiracy, to be the subject of 
legal complaint, must reach the stage 
of development where an overt act is 
committed, or some actual damage is 
occasioned. It must be put in execu- 
tion and not remain in plan. It is 
not like a case where insurance is pro- 
cured with a fraudulent intent on the 
part of the assured, for that would be 
insurance against knavery. If this 
defense asserts the truth, the question 1s 
how could an afterthought, an evil 
design later conceived, to burn up the 
property, which never reached the point 
of anything done in accomplishment, be 
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deemed to have affected the risk? The 
contract was unaffected, the subject of 
the insurance remained the same and 
no liability of the insurer was increased 

The other provision of the policy is 
that it should be void “if the hazard be 
increased by any means within the con- 
trol or knowledge of the insured.” | do 
not think that there was any increase 
of the hazard. 1 take that language as 
limiting the meaning of the provision to 
a case where, by some act done to the 
property which the assured knew of or 
could have prevented, the company’s 
risk had been increased. 

Ordinarily, we understand, and so de- 
cisions run, that the hazard of insur- 
ance is increased when the risk is 
changed by some new use of or some 
other burden placed upon property; that 
is to say when the physical status or 
condition of the subject of insurance is 
rendered by some act of the insured 
other than what it was when the in- 
surance was applied for and the applica- 
tion acted upon. It is said in May on 
Insurance (Section 219) that the insur- 
ance “must be presumed to be made 
with reference to the character of the 
property insured, and to the owner's use 
of it in the ordinary way, and for the 
purpose for which such property is or- 
dinarily held and , or to cover risks 
incident to such use.” Again, the same 
author, in speaking of the provision 
against any alteration or change in the 
situation or circumstances affecting the 
risk, says (Section 218) that it “binds 
the assured not only not to make any 
alteration or change in the structure or 
use of the property, which will increase 
the risk, but prohibits him from intro- 
ducing any practice, custom or mode of 
conducting his business which would 
nvaterially increase the risk, and also 
from discontinuing any precaution 
represented in the application to have 
been adopted and practiced with a view 
to diminish the risk.”” In Joyce on In- 
surance (Section 2,207) the author, when 
referring to the provision against an 
increase of risk by the acts of the in- 
sured, speaks of “an act done by the 
insured,” which “although not included 
in the class of specific hazards, never- 
theless avoids the policy if it increases 
the risk.” Here, though a conspiracy, 
as we must assume, was entered into, 
it was to execute a plan for defrauding 
the insurer. The conspiracy did not 
come to a head. The property and the 
contract to insure it were unchanged 
and unaffected by what was a mere 
proposal to affect them. The purpose 
to burn up the property never had 
ceased to be a purpose within the 
domain of thought. It is not even al- 


leged that the person was procured to, 


execute the plan that was conceived. As 
the trial judge well suggested, the con- 


spiracy remained but a mental concep- |} 
tion. It was not the cause of the fire! 


and it had no connection with it. The 
parties charged with conspiring had not 


got beyond the stage where they might | 


change their minds and repent them 
of their wicked design. They might 
conclude eventually to do nothing in 
completion of the conspiracy. 

I think that a mere intention, or plan, 
to do an injury is of no consequence, 
where no act is done to effectuate it 
and the party, whose interests are aimed 
at, is neither injured, nor exposed to 
loss, as the result of having put the 
plan into some way of execution. To 
allege the conspiracy was in “process 
of accomplishment,” when the fire actu- 
ally occurred, is not equivalent to the 
allegation of an overt act. It was noth- 
ing more than saying that the con- 
spiracy was proceeding toward accom- 
plishment. I am not aware of any case 
which holds that the hazard of insur- 
ance has been increased; unless some 
act has been done to, or about, the prop- 
erty, which changes it physically, or 
the burdens upon it, or affects its 
ownership. The defendant could not 
sue for damages by reason of the con- 
spiracy, and, if that be true, I think it 
could not set it up as a defense to the 
performance of its contract. 

Upon no other questions affecting the 
judgment are we divided in vse! 


REPORT COMPLETED. 


Examiners of New York Insurance De- 
partment Conclude Their Investiga- 
tion of the Phenix of Brooklyn 
Examination of the affairs of th 
Phenix Insurance Company of Brooklyn 
(since merged with the Fidelity of New 
York, under the corporate title of the 
Fidelity-Phenix) upon which represen 
tatives of the New York Insurance De- 
partment have been working since Oc 
tober 12th last, has been completed, 
and the result laid before Superintend- 

ent of Insurance Hotchkiss. 

Before the report be given out those 
interested ‘n the findings will have op- 
portunity, if they care to avail them- 
selves of it, of appearing before the 
superintendent. 

There has been some talk of holding 
former directors of the Phenix liable 
for dividends authorized where these 
had not been earned. It is quite a ques- 
ion, so it is reported, as to whether the 
directors were not justified in their ac- 
iion, the financial showing of the Com 
pany, unless! certain disputed items be 
thrown out, having been such as to 
varrant the payment of the challenged 
lividends. 


and, for the reason given, I advise that 


the order and judgment of the Appellate 


Division be reversed and that the judg- 


ment of the Trial Term be affirmed, 


with costs in both courts to the ap 
pellant, 


Cullen, Ch. J., Haight and Hiscock, 


JJ., concur; Werner, Willard Bartlett 
and Chase, JJ., dissent. 

Order reversed, etc. 

William B. Ellison for appellant; 
Hartwell Cabell for respondent. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,04401 


The real strength of an insurance company is In the con- 
servatiom of ite management, and the management of 
THE HANOVER ie an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











“The Leading Fire Insurance Compapv 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsle) 
W. F. Whittelsey, Jr., ‘‘ Marine” 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


. . $1,000,000.00 
6,562,329.14 


Cash Capital. . 


ee 


Net Surplus 2,008,419.02 
Surplus for Policy 
ae 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Removed from their 





former 
quarters to spacious offices in 
the new Underwriters Building 
Nos. 123-133 William St. 
New York City 
where increased facilities 
are had for promptly and 
efficiently serving the needs of 
brokers. 











MARS E. WAGAR, President 


pT Tee a 
Unearned Premiums 
Reserve for Losses. 
Accrued Taxes.......... 
OS” S aaa 
“fee 


JNO. A. KELLY & CO., General Agents 


Western Reserve Insurance Co, “!<veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


Statement of January 1, 1910 


84 WILLIAM STREET, NEW YORK CITY 








PROMPT SERVICE e Sa Ge 





WARREN M. KIMBALL & CO. 


100 WILLIAM 8T., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co's. 
IMMEDIATE BINDERS —Guarantee Underwriters. London Lloyds 


- - LIBERAL COMMISSION 












| 
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RATE REDUCTION HELD UP. 





Failure of Columbus, Ohio, Authorities 
to Adopt Safety Ordinance Influ- 
ences Underwriters. 





Reduction of fire insurance rates in 
the congested hazard district of Colum- 
bus, announced some time ago, incident 
to the regarding of the city from 
two-and-a-half class to class two will 
not be confirmed as the result of the 
action of council judiciary committee, 
last week, in tabling the proposed ex- 
plosives and inflammables ordinance. 
The intended reduction of rates this 
eliminated would have ranged from 10 
to 25 per cent. all through the main 
business section, except where condition 
of buildings was such as to penalize 
owners in their insurance rates. 

Fire insurance interests of the city 
are decidedly over the defeat of 
the ordinance, the non-enforcement of 
the dry-cleaning ordinance and, to a 
less degree, over the effort to make the 
show ordinance inef- 


sore 


moving 
fective. 

Improvements in the water supply 
and fire hydrant distribution, with bet- 
terment of the fire fighting equipment 
of the city, though targe, are not 
enough, they say, to warrant such a 
reduction in rates as those possible with 
i Therefore, 


picture 


the city graded as of class 2 
they say, they accepted promises that 


an effective ordinance to regulate the 
storage of explosives and inflammables 
and another to regulate automobile gar- 
ages would be passed; that moving pic- 





ture shows would be regulated, and that 
the dry-cleaning ordinance would be en- 
forced. As none of these things has 
been done, the reduced rates will not be 
given. 

The companies do not care so much 
about moving picture ordinances as 
about the others. By putting on a stiff 
rate they can force the installation of 
safety booths, thus minimizing possible 
loss by fire. The exit feature, they 
point out, is not one affecting the fire 
hazard, but is wholly for the safety of 
patrons as a protection against panic. 

All the others, however, they claim 
are absolutely necessary to reduce the 
fire hazard. What has been done in 
t improvements they ascribe 

ergy and farsightedness 
Cc les J. Lauer, rather 
ess of council to make 














Baldridge, of. the 

Judicia resenting publish- 
ed he action, declared the 
safety measure was harsh in its restric- 
tions and would tend to drive out of 
business in the city such large interests 
a Standard Oil, the Keystone Re- 
1g Company, the Kinnear-Gager 
Company and the Hanna Paint Com- 
pany, all of which were represented at 





the hearing. The restriction of amount 
of f in storage to 500 gallons, 
he said, was an unnecessary hardship 
and the requirement that tanks of more 
than 5 gallons’ capacity be buried was 


prohibitive. The manager of the Central 
Ohio Oil Company testified that his 


company kept its gasolene in buried 
tanks, each surrounded by a retaining 
wall, so that, if there is a break in a 
tank, the wall will contain the fluid. 
The system gave great satisfaction, he 
said. 

Baldridge said the committee knew 


Conflagration Hazard Causes Reinsur- 


ance. 

Geo. W. Brooks, secretary of the Cali- 
fornia Insurance Company, is back in 
San Francisco after a three-weeks’ ab- 
sence in the East. While away Secre- 
tary Brooxs effected the reinsurance of 
the Minnesota business of the Cali- 
fornia in the Insurance Company of 
North America. ft is understood that 
this action was prompted by the confla- 
gration hazard of the principal Minne- 
sota cities. Negotiations were also 
closed for an additional treaty contract 
for Pacific Coast business, which will 
recult in affording increased carrying 
capacity for the company.—“‘Under- 


writers Report.” 


little of the hazards involved, and want- 
ed an ordinance drafted by those hav- 
ing more experience. The ordinance in 
question was based on that of the Na- 
tional Fire Protection Association, and 
was modified by a committee consisting 
of representatives of the city law de- 
partment and the Ohio Inspection Bu- 
reau, the State fire marshal and the 
chief of the city fire department. It 
is identical, in all its essentials, with 
ordinances enforced in a number of 
large cities, and probably represents as 
much experience in dealing with this 
question as could be got together on a 
single ordinance of any description. 





Western Trip. 

Secretary Putnam, of the National As- 
sociation of Local Fire Insurance Agents, 
will attend the annual meeting of the 
New York State Association at Utica 
June 10, and the Iowa Association meet- 
ing at Des Moines June 16. While in 
the West he will confer with President 
Guenther at Detroit in regard to ar- 
rangements for the national convention 
and will also be in Chicago to confer 
with the local committee on the same 
subject. Secretary Putnam states that 
it is a matter of regret that he has been 
obliged to decline invitations to attend 
the meetings of other State associations 
but the increasing work of the Nation- 
al Association and the “Bulletin” keeps 
him closely confined to office work. 





Wedding Bells For Joe Miller. 





Joe Miller, the popular solicitor for 
Metropolitan agency of F. H. Ross will 
resign from the Ancient and Independ- 
eut Order of Bachelors on the 26ih inst. 
at Savigny Hall, Fifth Ave. and 125th. 
street, this city. The lady in the case 
is Miss Henrietta Lewin, daughter of a 
prominent shoe dealer up-town. The 
bridal couple will spend their honey- 
moon at Atlantic City, and upon their | 
return will be “at home” at 790 Daw- 





sen street, Bronx. Here’s looking at 
you Joe. 
Goes With the National Association. 


Robert S. Sturtevant, of New York, 
for the past twenty-five years employed 
in the shipping department of Hutchin- | 
son, Pierce & Co., a large shirt manu- 
facturing company and distributing con- 
cern, will enter the service of the Na- 
tional Association of Local Fire Insur- 
ance Agents, on August 15, aS an as- 
sistant to the secretary. Mr. Sturtevant 
will have charge of the office work, re- 
lieving the secretary of many details 
and thus enabling him to give attention 
to other matters of importance to the 
Association and the Bulletin. 








In Maryland. 





Entry into Maryland having been 
secured by the Internationa] Fire, of 


Fort Worth, Texas, the general agency 
for the State has been placed with F. E. 
S. Wolfe, of Baltimore. 





For Expense Reduction. 





The Western Insurance Bureau is the 
title selected for the association of non- 
Union fire insurance companies recent- 
ly formed in the West, the chief pur- 
pose of which is the reduction of the 
cost of doing business. 





A. G. Dugan, of the Hartford, re- 
places P. D. McGregor, of the Queen, 
as a member of the Governing Com- 
mittee of the Western Union. Mr. Mc- 
Gregor resigned because of his intend- 
ed visit to Scotland, where as a close 
relative of Argy’e he will occupy a con- 
spicuous post at the gathe:ing of the 
clans near Glenfinlan. 





Upon appeal the previous order of 
the Supreme Court directing Superin- 
tendent of Insurance W. H. Hotchkiss 
to take charge of the affairs of the New | 
York & New England Underwriters at | 
Lloyds of New York city, has been af- 
firmed. 


*May Fire Losses. 





According to the figures of the 
“Journal of Commerce and Commercial 
Bulletin” the fire losses of the United 
States and Canada for the month of 
May aggregated $18,823,200, an increase 
of $462,800 over those of the same pe- 
riod in 1909. 





Gamewell System to be Installed. 

The Gamewell fire alarm system and 

fifteen boxes will shortly be installed 
at Gufport, Miss. 








Automatic sprinklers are being in- 
stalled in the extensive plant of the 
American Lumber Company at Albu- 
querque, N. M., where the values ag- 
gregate over $500,000. 





Once the new high-pressure water 
service be installed at Birmingham, 
Ala., rates in the residence section will 
be greatly reduced, the new tariffs to 
apply to ail residences within 500 feet 
of any hydrant. 





What is anticipated will be the “big- 
gest State meeting ever held in Mis- 
souri,” is the agnual gathering of the 
Missouri Association of Local Fire In- 
surance Agents scheduled to be held at 
St. Joseph on the 11th inst. 





Sometime during the month the chief 
United States offices of the Hamburg- 
Bremen Fire will be removed from 19 
Liberty street to spacious quarters in 
the new Underwriters Building, 123 
Liberty street, this city. 








—— 


New Jersey Agency Appointments, 





Aachen & Munich.—Peter A. Tenny- 
son, New Brunswick; Miss Frances L, 
Wilkins, Woodbury. Albany.—Walter 
I. Nichols, Hackensack. Atlas.—Myles 
Walsh, Oradell. Caledonian.—A. L, 
Burdick, Roselle Park. Commonweaith, 
N. Y.—Thomas C. Moffatt, Newark. 
Concordia.—George Stern, Newark. 
Franklin, Pa.—Hockstein, Regen & Co., 
Jersey City. Hamburg Bremen.—Bur- 
ton M. Galloway, Garwood. Law Union 
& Rock.—Louis S. Du Four, Bound 
Brook; Walter M. Crane, Cranford. 
Michigan Commercial.—Forrest G. Rud- 
derow, Palmyra. Orient.—Andrew 
Rau, Rutaerford. Peoples National.— 
Harry Bird, Nutley; Robert J. Newman, 
Walter Mcuain, Jersey City; Charles A. 
Wells, Madison; William H. Houston, 
Red Bank. Phoenix Assurance.—Vjil- 
liam G. McClincey, Little Falis; Leo R. 
Pinkel, Sussex. Queen.—James T. Ma- 
gee, Camden. St. Paul F. & M.— 
George E. Strouse, Hammonton; Eui- 
ward C. Taylor, Jersey City. Standard. 
—Geoffrey & Ten Eyck, Newark. 
Western.—Arthur C. Muller, Jersey 
City; Delancey W. Willguss, Red Bank. 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


- Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


’ Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doimg so 


MORRIS L, DUNCAN, U. S. Manager 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


Cc. H. ECKFORD, General Manager 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 





Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,0uU0. 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Accident and Health Insurance. 
Stockholders’ Liability unlimited. 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extra charge. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 


Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York ity. 


All losses adjusted and paid through our office immediately upon receiot of satisfactory proof 


Assets Over $18,000,00 


Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 




















—=EeE_ 
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THE EASTERN UNDERWRITER 





STAND BY VAIL. 


Directors of the Dutchess Fire Decline 
to Accept Suggestion of Super- 
intendent Hotchkiss. 


As was predicted would be the case, 
the directors of the Dutchess Fire, of 
Poughkeepsie, N. Y., at their annual 
meeting, voted to stand by President 
Lewis H. Vail. 

On Tuesday the stockholders selected 
all of the old directors, with the excep- 
tion of Public Service Commissioner 
Sague, who was dropped. Frank B. 
Lown was elected in his place. Mr. 
Lown is a lawyer and it was through 
hic efforts that the Dutchess Insurance 
Co., predecessor of the Dutchess Fire 
Insurance Co., was saved from bank- 
ruptey at the time of the San Francis- 
co earthquake. Lewis H. Vail, whose 

removal as president of the Dutchess 
Fire Insurance Co. was demanded by 
S pertains Hotchkiss, was re- 

ected president of the company; Hil- 

»1 H. Fowler, legal advisor of the 
ompany, was elected vice-president. 

‘ank B. Lown was made a member of 
he executive committee in place of S. 
i. More. 

Mr. Sague was the only director to 
ide with Mr. Hotchkiss in his demand 

’ the removal of President Vail and 
hic decapitation is generally regarded 

a natural consequence of his act in 
opposing the niajoritv of the directors 
and stockholders of the Dutchess Fire 
Incuranee Co., who have staunchly sup- 

ted President Vail in his contest 

th the State Insurance Department. 
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LEGAL DECISIONS. 





Location Defined—tntention of Parties 
to Agreement—Unauthorized 
Changes Voids Contract. 





Among other insurance decisions re- 
vted by the Insurance Green Bag, of 
hieago, are the following: 
Location Defined. Intention of Parties. 


The insured was in the agricultural im- 
plement business. The agent had for sev- 
eral years written policies covering the prop- 
erty, while insured occupied a building in 
nother location, using in connection there 
with a vacant lot nearby, apon which most 
of the implements were kept. Insured moved 
across the street to 1710 15th street, the 
ocation named in the policy, and continued 
the use of the same lot. The property de- 
stroyed was that kept on this lot. 

The policy contained “this policy shall 
cover all merchandise and goods with their 
spare parts as described while located in 
above described building, * * * or upon 
sidewalks, in yard,” etc. In the suit, the 

mpany defended on the ground that the 


property when burned was located elsew here, 


in at the place described in the policy. 
Insured claimed that in yard meant the lot 
across the street, that the property there- 
cn had always been considered covered and 

t one time was listed by the agent in a 
policy. The court below excluded testimony 
of insured on this point and gave judgment 
for the company which was reversed and 

nanded by the Supreme Court of Colorado, 

io say in part: 

Krom the facts and circumstances which 
plcintif! offered to prove it was apparent 
that he had a yard where he kept property 
‘ the kind described in the first clause, 
describing property insured at the time the 
policy in suit was issued. The purpose on 
uis part wag to insure it when located there- 
on. The intent of the company was to in- 
sure it at that place. Unless it was, in 
fact, insured, plaintiff performed a_ useless 
ct in taking out the policy in so far as 

described property which was to be in- 
sured ‘in yard,’ and the insurance compa- 
ny received a premium for which it incurred 
ne obligation and returned nothing. The 
property of the character under considera- 
tion constituted the principal part of the 
merehandise in which plaintiff dealt, and 
which he kept on hand. He had no yard 
with which the building he occupied as an 
office, as described in the policy, was di- 
rectly connected. The company knew this. 
and also knew where the yard in which he 
aid keep the agricultural implements was 
situated. It listed them as part of the 
property insured, and engaged to insure 
them, * * 

“From the language employed in the poli- 
cy. the most that can be claimed for it, 
with respect to the yard, is that it was a 
yird adjoining the building, but this does 

t necessarily mean adjoining to or on, but, 
according to the circumstances, may be in- 
lended to denote that to which it refers 
as being ‘near,’ ‘close by,’ ‘neighboring’ or 
vot far from.’ Under such description, the 
ouly way to definitely determine the location 
of the yard mentioned, or what ground was 
Intended to be embraced under that designa- 
tion in the policy, is to ascertain from the 
facts and circumstances eurrounding the 





transaction what ground plaintiff was using 
outside the building specified upon which to 
store his agricultural implements at the time 
they were listed by the agents of the com- 
pany and the policy in suit was issued. 

Messenger vy. German-American Ins. Co. 
107 Pac. Rep. 643. 

Change in Application by Home Office 
Without Notice to Applicant Void. 

An agent took an application and agreed 
with the app.icant to leave a certain ques- 
tion unanswered, so as to read “Other in- 
surance concurrent herewith permitted.’’ He 
testified the concurrent insurance was dis- 
cussed, that he did not remember the 
amount, but that it might be taken that he 
was sure an unlimited amount was not 
agreed to. 

After the application reached the home of- 
fice, the president ordered the figures $3,000 
written in front of the words above quoted. 
The policy was so written and delivered by 
the agent with the statement that it was 
in conformity with the application. Insured 
aiterward took out more than $3,000 addi- 
tional insurance. The property burnt, and 
the company denied liability. A suit in 
Equity was brought to reform the policy by 
striking out the figures put in the applica- 
tion. It was so decreed for insured, and 
the company appealed. In aflirming the 
Judgment of the lower court, the Supreme 
Court of Iowa say in part: “If it be con- 
ceded that the company had the right to 
accept or reject the application and to sub- 
mit a policy different from the one called 
for, which would require an acceptance to 
inake a contract, it still remains true that, 
when it delivered the policy to insured with 
the insurance that it was in accordance with 
the application, it is bound thereby. And 
such an assurance was a waiver of any 
agreement that the insured would notify the 
company if the policy was not right. The 
insured clearly had the right to presume 
that the company would not change the ap- 
plication or issne a policy not in accordance 
therewith. Judgment is affirmed.” 

A. A. Rake & Son vs. Century Fire Ins. 
Co, 123 N. W. Rep. 207. 





Henry Evans Due Home Next Month. 


If his present plans be carried out, 
Henry Evans, president of the Con- 
rinental and the Fidelity-Phenix Fire 
Insurance companies, will arrive in 
New York City on July 9th. 





Agree Upon Chattanooga Loss. 

A satisfactory adjustment of the court 
house loss at Chattanooga, Tenn., has 
been reached through the agreement of 
che insurance companies to pay $45,005. 

Working Harmoniously. 

Complete harmony is reported to ob- 
tain among the automobile writing com- 
panies, the result mainly of effective co- 
operation on the part of agents in the 
large centres of the country. 








Te Reorganize Roger Williams Fire. 

Insurance interests of New York and 
Rhode Island will undertake the com- 
plete reorganization of the Roger Wil- 
liams Fire Insurance Company of Prov- 
idence. 





Fun For Home Men. 


The annual outing of the head office 
employes of the Home Insurance Com- 
pany was held at Wietzel’s grove. on4 
Saturday last. The usual good time 
was enjoyed. 





Fire Protection for Panama Exposition. 


Anticipating the selection of their city 
as the proper place for holding the 
proposed Panama Exposition in 1913, 
the authorities have figured that it 
would cost $300,000 to adequately safe- 
guard the grounds against fire. 





Joins Suburban Fire Insurance Ex- 
change. 





The Standard Fire of Hartford, has 
joined the Suburban Fire Insurance 
Exchange of New York. 





As St. Lovis representative of its 
burglary insurance department’ the 
Great Bastern Casualty Company of 
New York, has appointed the Mercan- 
tile Insurance Agency. 

The Washington Fire, of Seattle, has 
been admitted to Minnesota: 








(Minnesota’s fire loss for April last 





Louis Schlesinger 


Union Blidg., Newark, N. J. 
FIRE INSURANCE 


——REPRESENTING— 


Glens Falis Albany 
Buffaico German Dixie Fire 
Security Ins. Co. of No. Am. 


(of New Haven) 


—FOR— 


NEWARK ann ESSEX CO. 


eee Ry | Facilities for New York 
rokers, one our Expense 


0. 0, LAUCKNER INSURANCE AGENCY 


es" roo St. 355 Palisade Ave. Si River St, 
Jersey City Hoboken 


FIRE INSURANCE 


New Jopeer, writing agents for twelve of the 
ing companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Oftice 


LeROY P. GREGORY 


General Mer. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








SURPLUS LINES 
D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’1, N. Y. 


68 to 76 Maiden Lane, New York City 


Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 

Address 210 Onondaga Ave.. Syracuse. N. Y. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. }. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City al Vicinity 


Have Have desirable opening for 
another strong company. 





SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 
Cincinnati, O. 
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BUSINESS 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 


TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST, PAUL FIRE AND WARINE INS. CO. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 














Hockstein, Regen &Co. 


NEW JERSEY AGENCY | 
REPRESENTING 


PITTSBURGH UNDERWRITERS. 
FRANKLIN FIRE RE INS. CO., PA. | 


OFFICE: 
76 WILLIAM STREET 
NEW YORK CITY 
TEL. JOHN 1278 





| 
| 
| 





PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER al: — 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 























HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
conneetions at Lloyds, London. 


CORRESPONDENCE SOLIOITED. 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 











was $252,000, as compared with $45,000 
in 1909. 





NEW YORE 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 





$25,000 Binder at London Lloyds 





HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


Individual Fire Underwriters 


OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 
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CASUALTY AND 
SURETY HAPPENINGS 


THE EASTERN 





NO CHANGE CONTEMPLATED 


IN UNITED STATES MANAGEMENT. 


While Commercial Union Buys Stock of 
Ocean Accident, Latter Company Will 
Continue Separate Existence. 


Having been offered a handsome 
price for their stock of the Ocean Acci- 
dent and Guarantee Corporation, of 
London, Engiand, the directors of the 
institution have provisionally agreed to 
sell its control to th Commercial 
Union Assurance Company, Limited, of 
London. A special meeting of share- 
holders of the Ocean Accident will be 
held on the 14th inst., at which time it 
is confidently predicted the action of 
the directors will be fully ratified and 
he transfer effected. 

Assurance is given that the corporate 
ntity of the Ocean Accident will be 
fully maintained and its United States 
management and policy undisturbed. 

The Commercial Union is paying £7 
in cash and £5 in debentures for each 
€1 share of ibe Ocean Accident. 





the authorized capital of the Ocean 
Accident & (uarantee is £1,000,000, 
consisting of 200,000 shares of £5 each 
Oi this 12,000 shares have been sub- 
scribed and fully paid, amounting to 
€60,000, and 112,308 shares have been 
subseribed on which €1 per share was 
paid, amounting to £561,540, making 
he total paid in capita! £621,540. The 
Ocean Accident shares have been stead- 
ily advaneing without any spectacular 
lurries In 1905 it ranged from £2% 
to £4% for the £1 shares and £15% 
o £205 for the €£ shares. Since 
hen the upward movement has been 
eradually reflecting the increase in the 

any busine a1 financial posi- 
ym until in Januar this vear it was 
ed £5% bid for the €1 shares and 
¢28 bid for the £5 share The latest 
ket quotations prior to the comple- 
ion of the negotiations were £55 and 
€57, for £1 shares and £29 and £39 
he £5 shares Last year’s divi- 

1 was 50 per cent. 

A Desirable Purchase. 

Despite the apparent high price paid 
fer the shares of the Ocean Accident, 
th familiar with the inner workings 
of the corporation feel that the Com- 


reial Union is getting a fine bargain, 
purchased institution having a high- 
srade business and an excellent field 
ranization throughout Great Britain, 
upon Continenta Europe, Australia, 
‘anada and the United States Its 
plant in this country, under the capable 
I ction of Os Ising, general mana- 
ger and A. Duncan Reid, superintend- 
t of agencies, has proven unusually 
profitable, so much so that at each an- 
nuai meeting cf the head office directo- 
ite, the work of Mr. Ising is especially 
commended 








Formed in Great Britain in 1871, the 
Ocean Accident transact 1 addition to 
seneral casual ] » insurance, fi- 

ity and mortgage ¢ antees. Its in- 


sted assets on December 31, 1909, 

£2,103,564. The net income last 

ear was £1,556/121. Of the authorized 
4 £ 


capital of £1,100,000, 12,000 shares of 
€5 each have been fu paid, and wpon 
112.308 additional shares £1 per share 
has been paid, givir £621,540 of sub- 


<cribed capita 


In the United States. 





The Ocean Accident entered this 
country in 1895, confining its operation 
here for a , y credit 
snbsequentl) took up additi 
and it now writes general liabili 
onal accident and health 
steam boiler, automobile 
fidelity and credit business, Its total 


assets here on January 1 aggregated 





$2,854,570 and its surplus to  policy- 
holders $1,270,054. 
Reason For Sale. 

Considering the prosperity of the 
Ocean Accident, its well intrenched 
agency service and bright prospects, 
surprise has been expressed at its sale 
‘o a rival corporation. -This action is 
cnly understandable upon the hypothe- 
sis that Sir Thomas Hewitt, chairman 
of the Board and a leading shareholder, 
is well on in years, and saw a chance in 
the offer of the Commercial Union to 
realize handsomely upon his _ invest- 
ment. 

Commercial Union. 

At home the Commercial Union is re- 
garded as one of the most progressive 
and ably managed of British underwrit- 
ing institutions. It writes casualty 
business there in addition to fire, and is 
aiways on the lookout to extend its op- 
erations. A short time ago it con- 
sidered purchasing the Aetna Indem- 
nity Company of Hartford, aid thus se- 
cure a nucleus for a casualty business 
in the United States: though the 
eontemplated deal was not consum- 
mated, a representative of the Company 
spent some weeks in this city !ooking 
into the matter. 

MAKES STRONG CONNECTION. 
Wakefield, Morley & Co. Get Large Ter- 
ritory For Philadelphia Cas- 
ualty Company. 





An important appointment as of June 
1 was that of Wakefield, Morley & Co. 
of Hartford, as general agents of the 
Philadelphia Casualty Company for 
Connecticut, Rhode Island, Vermont 
and Western Massachusetts, represent- 
ing the company in all lines. 

The Philadelphia Casualty is to be con- 
gratulated upon securing such strong 
representation in the important New 
Mngland territory. The corporation is 
cne of the most progressive and suc- 
cessful operating in the field mentioned 
and has some 400 to 500 agents under 
is supervisor. It is one of the old, 
well established general agencies hav- 
ng the representation of several fire in- 
surance companies for the New Eng- 
land States, also the general agency of 
the Hartford life. 

For office headquarters nearly an en- 
tire floor of the Hartford Life building 

occupied and ere long additional 
pace will be required to handle the 
zcowing business. 


MAY GUARANTEE MORTGAGES. 
Baltimore Surety Companies Consider- 
ing Departure—Nothing Defi- 
nitely Arranged Yet. 

\ late Ba!timore incorporation is the 
American Moitgage and Investment | 
Company, formed for the purpose of ad- | 
vanecing money on real estate mort- 
<iges. While nothing definite has yet 
een determined upon in the matter, it 
is probable that one or two surety 
‘ompanies may take some part in the 

cuarantee of the mortgages. 
New Jersey Agency Appointments. 

American Assurance.—James Bleak- 
ley, G. W. Levering, Trenton: Ferd W. 
Erbe, Elizabeth; William A. Tripp, Jer- 
sey City. American Casualty.—Morris 
|. Brock, George B. Clemmer, Trenton. 
American Live Stock.—A. W. Cramer, 
Kingsland. Fidelity & Casualty.—Wil- 
iam A. Fountain, Matawan; L. R. Led- 
ion, Clayton; Swatland & Brown, New- 

k; Miss F. L. Wilkins, Woodbury: 
irederick W. Wyld, Pleasantville. Gen- 
eral Accident.—John M. Carling, Phil 
insburg. Phoenix Preferred.—). H 


Passwaters, Camden; W. B. Banker, 
rassaic; E. R. Early, Jersey City. 
United States Health & Accident.— 
Emil Volkmann, Perth Amboy. 
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FIREMEN’S INSURANCE 60. 


NEWARK, N. Je 


Statement January 1, 1910 





Capital Stock.......... cag anal $1,000,000.00 
Reinsurance Reserve,............. 1,755,910.95 
All other Liabilities eee 


NET SURPLUS....................< 2+739781.73 


TOTAL ASSETS..... veeccecces cess -$5)715,087.79 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 




















Home 
Cffice Building JOHN KAY, Treasurer 
' ; — 
———— ee ——— 7 
FIRST OF ITS KIND. Commercial Union Assurance Company 
Examination of Pacific Surety Company (Limited ) 
Initial One Ordered by Insurance 
Commissioners’ Committee. OF LONDON 


The first company examination. or-| PINE AND WILLIAM STS., NEW YORK CITy 
dered by the Insurance Commissioners 
Committee on Examinations is that of 
the Pacific Surety Company of San 
Francisco. The work, undertaken by 
Actuary S. H. Wolfe, of New York, for 
the departments of Minnesota and Col- 
orado, will begin in about a week’s 
time with Lee J. Wolfe in immediate 








Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 





charge. Later Mr. S. H. will visit San any insurance question, Expert 
Francisco in person. Adjusters, Confidential Reports, Ex- 
When, some six weeks ago, President pert Insurance trial lawyers at 


moderate cost. 
WRITE TO 
INSURANCE GREEN BAG 


Frank Crouse, commissioner of Mary- | 
requested the Massachusetts Insurance | 
Department to investigate the corpora- | 
tion, Commissioner Hardison found 
himself, because of pressure of other 543 Rookery - - - CHICAGO 
work, unable to undertake the task, | Geo. J. Kuebler George R. Brown 

and referred the request to Hon. B. | Counsel 

Frank Crouse, Commissioner of Mary- 
land, and chairman of the Insurance 

Commissioners’ Committee on Examina- | 


ticns. ‘lhe Committee selected Mr. | 
Wolfe for the States already named | Northern Assurance Co., Ltd. 


U. S. Statement as of Jan. 1, 1909 











The friends of E. J. Miller, manager 
of the burglary and plate glass insur- | 
ance department of the Prudential 


Admitted Cash Assets......... $4,801, 566 


approaching marriage. Mr. Miller was 
recently connected with the National 
Surety Company and prior to that man-| 
aged the burglary and plate glass de- 
partment of the Aetna Indemnity Com- 
pany. He has a wide circle of friends 
in this city—‘“Journal of Commerce 
and Commercial Bulletin.” 


iabilities, incl. Reserves . 3,075,917 
Casualty Insurance Company of Indian- | aes Sa: eee facie - 
apolis ongre ing hi isi} in : i 
polis, are congratulating him upon his | Net Surplus in U. S...... $1, 725, 639 
| 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 


“ 














The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 





Ready for Business about October, 1910. Write at once for agency contracts, 
giving all information possible. Address: 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 








100 WILLIAM STREET - - - - New York 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 
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WORKMEN'S COMPENSATION 


PRACTICAL EXPERIENCE ABROAD. 








Expert Says American Companies May 
Obtain Statistics For Construc- 
tion of Rates. 


The pronounced movement in this 
country for workmen’s compensation 
laws has prompted several of the casu- 
companies to anticipate probab’e 
by making provis'on for com- 
pensation to cover injuries to work- 


alty 
action 


ingmen compulsory, by issuing con- 
tracts specially adapted to this 
class of business. The latest com- 
pany to issue such a  0policy is 
The T avelers, a comprehensive re- 
view of which appeared in our issue 


of last week. The article referred to has 
attracted conside able attention, and 
has brought a letter addressed to this 
office from George Smith, supervisor of 
for the Pittsburgh Life & 
Trust on the subject. 

Mr. Smith has given the subject of 
ialty insurance special study, par- 
ilarly employer’s liability and work- 
s compensation and can point with 
le to the possession of a most com- 
of statistics bearing upon 
subjects. 


encies 


pl it 
plete set 


t} 
LHUeCse 


Constructed Rates In Australia. 

His know.edge and facts in his pos- 
session enabled him to establish and 
operate successfully a new casualty de- 
partment in Australia, prior to cominz 
to this country, and we are info. med 
that the Australian Tariff Underwriter 
used his figures in large blocks when 
framing a rating tariff cove:ing work- 
men’s compensation business in that 
country. The Australian rates are from 
10 to 40 per cent. hgher than the British 
and are deemed by Mr. Smith as about 
right for use in America. 


His communication on the question 


of ‘Employer’s Liability and Work- 
men’s Compensation Insurance” given 
herewith, will no doubt be read with 
considerable interest: 
Not Necessarily a Crisis. 
‘IT read with interest the leader in 
last week’s Eastern Underwriter, and 


consider your remarks most opportune. 
Workmen’s Compensation and Employ- 
er’s Liability business has engaged my 
attention for many years, and, although 
a new arrival in America, yet I am con- 
vinced that the experiences and statis- 
tics concerning the industrial condi- 
tions of labor in any two large coun- 
tries are not so divergent as to annul 
their utility. In fact the opposite is 
the case; it has been proven that Work- 
men’s Compensation business is as true 
to the law of average as life insurance 
business itself. and further that as the 
ratings are on percentages, not on in- 
dividua's—on wages paid apart from 
the identity of the persons insured— 
this Workmen’s Compensation business, 
if properly handled, may be made to 
work almost on the same plane, and 
hand and hand with Life Insurance, 
and the large Life offices in most of 
the other countries have come to recog- 
nize this, and are now the ch‘ef pur- 
veyors of this class of protection. Nor 
is this all. The British Government 
have gone the length of extending the 
provisions of the Life Companies Act 
of 1870 to include Workmen's Compen- 
sation business. ‘ 
Business Not To Be Despised. 

“In 1906 when the British Acts came 
into force there was considerable di- 
versity of opinion as to whether the 
Acts would work out satisfactorily for 


all concerned. There was a section of 
pess'mistic underwriters who thought 
their doom was sea'ed when forced to 


underwrite this class of business, whi'e 
the worker (the man in the street) 
was happy in anticipation of the bene- 





fits to be confe:red on him by the pro- 
tection of the Act, and, last but not 
least, the .awyers were jubilant, and 
the.r hearts rejoiced exceedingly. 

“The British Acts have been working 
for about four years and these differ- 
ent parties have changed their : espec- 
tive tunes. The insurance companies 
have come to recognize that the busi- 
ness is good, and not to be despised. 
The man in the street has d.scovered 
that the protection he gets has to be 
paid for in the shape of increased p ices 
of the necessities of life, and the law- 
yer has lived to learn that with all 
his ingenuity he is, comparatively 
speaking, seldom required, unless it be 
to settle the “casual labor” question. 
Under the old acts it was found neces- 
sary to refer almost every case to the 
decision of the cou-t and the lawyers 
waxed fat, for instance, there was doub 
as to ‘when a s:one quarry was a race 
course,” or ‘a ship was a factory,’ and 
similar questions. These, however, 
have all been swept away, and unde 
the terms of the new acts every work- 
er gets protection, from the boy who 
sings in the village choir for a salary 
to the man who sells cats’ meat for 
an employer in the streets of London. 

New Zealand Act Comprehensive. 

“In my opinion the most comprehen- 
sive act is that of New Zealand, which 
includes many diseases and also sched- 
ules amounts to be paid for loss of 
limbs, eyes, etc. So far as the ques- 
tion of rating is concerned there ap- 
pears to be very little difference in the 
different countries, and I am one of 
those who believes that the experiences 
of Britain, Germany and Australia could 
be made to foim a basis for American 
premium rates. The only item that 
might have to be increased would be 
that of loading expenses. The business 
is undoubtedly very speculative for the 


unexperienced, but for the companies 
with the necessary data and experi- 
ence, and not too full of the idea of 


doing big things at any cost, the busi- 
ness has been very profitable. 
“I shall look fo: ward wth pieasure 


for your further items on this import- 
ant subject.” 


TAKEN OVER BY DEPARTMENT. 





Hudson Horse Insurance Company 
Finds Itself in the Hands of Insur- 
ance Superintendent Hotchkiss. 
Albany, June 8th.—On application of 
Attorney-General] O'Malley, Justice 
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Crane of the New York Supreme Court | 


has granted an order directing the 
State Insurance Department to 


possession of the property and conduct 


take | 


the business of the Hudson Horse In- | 


surance Company of New York, a cor- 
poration organized in September, 1909, 
for the purpose of writing insurance 
on horses and other live stock. This 
makes the third company of this char- 
acter which the State Insurance De- 
partment has proceeded against within 
the past year. 
plication will shortly be made for an 
order of liquidation and dissolution. 





Commissions Paid Missouri Bankers. 





Among the receipts mentioned by the 


It is expected that ap-| 


secretary of the Missouri Bankers Asso- | 


ciation at the annual meeting of the or 





ganization held at St. Louis, recently, | 
are the following: } 
Commissions on fidelity bonds, $5,-| 
102.43; commissions on burglary insur- 
ance, $3,751.91 and commissions on 
plate glass insurance, $44.00 
Cotton Surety Company. 
Members of the Southern Cotton} 


Buyers’ Association talk of organizing | 


a surety company as protection for the 
through bills of lading now used. 





To connect with the United 
Fidelity & Guaranty Company, Hunter 
Brothers, of Baltimore, have resigned 
the agency of the Aetna Indemnity 
Company. 


States | 


| 
| 
| 


ESTABLISHES NEW PRECEDENT.) 


Organization Expense of Colorado Sure- 
ty and Casualty Company Limited 
to One Per Cent. 





J. L. Marshall, assistant manager of 
the lately organized Standard Surety 
Casualty Company of Denver, Colo., 
writing The Bastern Underwriter, says 
that the directors of the corporation 
“have decided that the entire expense to 
be incurred in the selling of the stock 
and other incidental up to 
the time of securing a permit to do 
business, shall not exceed one per cent.,” 
and adds: 

“The day of stock-jobbing proposi- 
tions has come to a close in so far as 
the charging of enormous commissions 
for the selling of stock and leaving the 
stockholders without a permanent or- 
ganization. 

“The incorporators of this Company 
have reversed the plan followed by 
large majority of organizations in secur- 
ing their charter first, and then perfect- 
ing a permanent organization and con- 
ducting the entire affairs under the di- 
rection of their board of directors. 

“The officers of this corporation are: 
Col. W. E. Skinner, president; L. B. 
Bridaham and J. B. Nabors, vice-presi- 
dents; T. E. Williams, secretary, and 
Thomas Keely, treasurer. The rating 
these gentlemen enjoy through Brad- 
street and Dun is a guarantee that they 
would not lend their efforts in the form- 
ing of a company where exorbitant rates 
of commission were charged. 

“This Company has a capital stock of 
$500,000 and surplus $500,000. 

“The Company has been very fortun- 
ate in securing the services of J. B 
Nabors as one of its incorporators and 
have given him the general managership 
of the Company. Mr. Nabors needs no 
introduction to the bonding public, as he 
has been a large producer or business 
in the Southwest for a number of years 

“The Company expects to begin writ- 
ing business early in the fall and should 


expenses, 


it) 


lave the financial support of the gen- 
eral public for the clean manner in 
which it has produced so able a cor- 


poration at such a small expense.” 
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The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 











$1,556,740. 4 
654,302.33 


Assets ° 

Surplus in U.8 

HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. ¢ 
Vice-Presidents 

W. B. MEIKLE, Gen. Mer 


» LL. D. 





QUEEN 


Ins. Co. of America 
Yew yoo" 











THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1909 
$2, 189,920.00 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc. 1850.....$566,779 
Nassau Fire Ins. Co., Inc. 1852........ 748,381 
P ter Cooper Fire Ins. Co., Inc. 1858..... 431,906 
National Lumber Ins. Co., Inc. 1905 . 355,801 


(Writing Woodworker 3‘and Lumber only) 
United States Fire Ins. Co., Ine. 1824 . 500,016 
Dutchess Fire Ins. Co., Inc. 19 6... 533,362 

(Where not locally rep: esented) 
FOR WEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FIRE INS. CO. 
JEFFLRSON FIRE INS. CO. 








New York New Jersey 








GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, Sup’t of Agencies 


Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


Pennsylvania New England 





No overhead writing. 


Five special agents. 
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CASUALTY COMPANY IN TROUBLE. 





Columbus, Ohio, Institution Told to 
Make Good Capital Impairment 
or Quit Business. 





Columbus, Ohio, June 8.—An alleged 
$50,000 loss to stockholders of the com- 
pany, caused by mismanagement and 
through the loaning of money by direc- 
tors to themselves; the rendering of a 
false statement to the State Insurance 
Department; suppression of accounts to 
keep down the amount of a capital stock 
impairment, and the alleged illegal pay- 
ment of a salary to a person not an 
officer of the all said to have 
been found in an official investigation, 
Superintendent C. C. 

directors of the 
Company, Monday, 
impairment or 
Judge Lemert 


concern, 


Insurance 
Lemert to tell the 
Columbus Casualty 
either to make good the 
to retire from business. 
gave his ultimatum to the directors at 
a meeting in the company’s offices in 
the Outlook building Monday afternoon. 
The directors insisted they were just 
getting the company on a sound busi- 
ness basis, and that in time they would 
make good the losses. They denied 
Lemert’s charges of mismanagement. 


caused 


The directors were given until to-day 
to submit a plan to get the company out 
of its difficulties. There were con- 


ferences of officers and attorneys of the 
company far into Monday night. 

than $50,000 
occasions by 


Loans aggregating more 
made on two different 
Emery J. Smith, of Dennison av- 
enue, to put the company on its feet, 
and their non-payment, contributed to 
the development of the situation. An 
attempt of the casualty concern to have 


705 








the Columbus Securities Company, or- 
ganized by O. C. Farrar, former vice- 
president and general manager of the 
casualty company, to take over, as a 
holding company, the local organiza- 
tion, the Empire Casualty Company of 
West Virginia and Philadelphia, and 
the Union National Accident Company 
of Philadelphia, also aroused Judge 
Lemert’s i The holding company 
plan was recently declared illegal by 
Attorney-General Denman, but the 
securities company is said to hold about 
25 per cent. of the Columbus Casualty 
stock. 

Smith, who loaned the company $25,- 
000 two years ago, and last December 
loaned it another $26,000 to save his 
first loan, would have suffered by the 
liquidation of the company last Decem- 
ber, but he is said to have about $70,000 
of the stock of the casualty company 
pledged as collateral for his loans now, 
so that, if the company retires from 


business, he will lose little. Both Smith 
and Lemert refused to discuss the com- 
pany’s difficulties last evening. Lemert 
said it would be improper until after 
the directors reply to his ultimatum, 
and Smith expressed the fear that pub- 
lication of the company’s difficulties 
would ruin its chances of continuing 
in business. 

The troubles of the concern, as 
learned from other sources, date back 
to its organization, when, after failure 
to sell $100,000 of stock as required by 
law to enable it to begin business, 
Smith loaned it $25,000. He obtained a 
pledge of $30,000 of the stock of the 
company, the extra $5,000 being in way 
of a guaranty that the loan would be 
paid and the stock taken up. When 
Judge Lemert learned in December that 
there was a $26,000 impairment of capi- 
tal stock and ordered the directors to 
pay it or liquidate the concern, Smith, 
rather than take a chance of realizing 
his loan of $25,000 from his $30,000 of 
stock collateral, gave a note for $26,000 
after the directors had made an addi- 
tional pledge of $35,000 of stock as col- 
lateral with the Carnegie Trust Compa- 
ny of New York. May 31, the $26,000 
note became due, and Smith paid it. 
The company continued in business. 
Then some one told Smith that Farrar, 
president of the Columbus Securities 





Company, was drawing $275 a month 
salary out of the earnings of the local 
concern, though he did no work for the 
casualty company, and maintained of- 
fices in Philadelphia. Next Smith learn- 
ed of the proposed merger of the Empire 
and Columbus Casualty companies and 
the Union National Accident, and hur- 
ried to Lemert- with his troubles. The 
latter acted immediately. 

Directors of the local company agreed 
to abandon the holding company plan; 
but the department made an investiga- 
tion of the company’s affairs, with the 
result, so far as can be learned, that 
there was an additional stock impair- 
ment of about $12,000. Loans by direc- 
tors to themselves of more than $10,000 
were discovered. The accountants re- 
ported that Farrar had been paid nearly 
$1,600 salary in the first four months 
of the year. They learned also that 
in reporting the $26,000 impairment in 
the capital stock in December, the com- 
pany suppressed $5,000 of book accounts, 
which were paid after its license had 
been renewed. 





HIGHWAY CASUALTIES IN MAY. 





Month’s List Includes 22 Persons 
Killed in Streets of New 
York City. 





The list of killed and injured due to 
vehicular traffic in New York City dur- 
ing the month of May, as compiled by 











the National Highways Protective So- | 


ciety, shows that 22 persons were 
killed and 104 injured in that period. 
Of this number 11 children under six- 
teen years of age were killed and 18 
injured. 


Automobiles were responsible for the | 


death of 11, trolleys killed 3, 5 
killed by wagons, 2 by auto-trucks and 
1 by a motorcycle. Seventeen persons 
were run down and injured by motor- 


were | 


cycles and 9 drivers of automobiles ran | 


away after accidents. Automobiles 
from outside the State were responsi 
ble for the death of 2; 3 children were 
killed and 4 injured on account of 
hitching on to moving vehicles and 14 
were struck down while 
streets. 

These figures do not include minor 
accidents that did not require hospital 
treatment. 


Maryland Casualty Company 
fornia. 


playing in the | 


in Cali- | 


James H. Stone of Baltimore, auditor | 


f-r the Maryland Casualty Company, 
was a recent San Francisco visitor 


| 
| 


while on his annual tour of the agen- | 


cies of his company. 
Francisco he appointed T. W. Smith 
superintendent of the plate glass and | 
yurglary departments of the Maryland | 
Casualty for Northern California, under | 
Resident Manager Wheatley 
Francisco. 

The Maryland Casualty 


has applied | 


While in San | 


| 


| 


of San 


| 


to the California State Insurance De- | 
partment for an amendment of its li- | 


cense to permit it to transact surety 
and fidelity lines in the State, as pro- 
vided for in the 
the company’s charter. Supplies 
contract forms have been forwarded 
from the home office and the company 
expects to be writing the new lines in 
California within the next month. 
Several changes in the official roster 
of the Maryland Casualty were made at 
a meeting of the directors held last 


month. Seymour Mandelbaum resigned | 


as second vice-president of the com- 
pany because of the fact that he is also 
an officer of the Fidelity & Deposit, 
which is preparing to write the same 
casualty lines as theMaryland Casualty 
is now transacting. The vacancy thus 
created was filled by the election of 
F. Highlands Burns, former third vice- 
president. James H. Stone, auditor of 
the company, was elected third vice- 
president, succeeding Mr. Burns. Both 
of these officers will continue their 
fcrmer duties under the new titles, Mr. 
Burns as head of the company’s liabili- 
ty department and Mr. Stone as auditor. 
—-“Underwriters Report.” 


recent amendment of | 
and 





ACCIDENT - --- LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Civaally Company 


HOME OFFICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - ~- ONE MILLION DOLLARS 





LIBERAL CONTRACTS TO AGENTS 











T. J. FALVEY, President JOHN T BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 


Home Office, BOSTON, MASS. 
New York Office, 7 27 Pine st. 


BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds * Burglary Insurance 











THE FIDELITY AND CASUALTY COMPANY 


97 to 102 CEDAR ST., NEW YORK CITY. 


(Re ae i ne a $, 9,598,924.02 
Capital and Surplus................ 3,564,229.90 
Losses paid to January 1, 1910.... 31,395,063.21 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass,-‘Steam Buviler, Fly Wheel, Employers. Public, Teams, Workmen's 
GOollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 
— OFFICERS...... 
GEORGE F. SEWARD, President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEOBGE W. ALLEN, 3rd Asst. Secretary 








MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 
NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
from the start. We have some Choice Openings in New York and New Jersey. 
Write to-day for particulars to 
PETER PATTERSON, Secretary 
FEDERAL CASUALTY CO., - . - DETROIT, MICHIGAN 
Assets, $255,424.83 Surplus, $224,006.23 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 


y E. O. BURGAN, 
for Protection to Policyholders M 


amager 











ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 
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REGENT LEGAL DECISIONS 


What Constitutes Ordinary Repairs 
Within Meaning of Policy. 


Violation of City Ordinance—Exposure 
to Obvious Risk of Danger. 

This was a monthly-payment policy issued 
te woman, dated Sept. 3, in force from 12 
velock noon of that day to 12 o'clock noon 
oct. 1. It was renewed Oct. 1 to Noy. 1, 
but the next payment was dated Noy. 6, 
renewing from noon that day to 12 o'clock 
noon December 1. 

There was evidence that the renewal was 
made between 1z and 1 o’clock of Nov. 6. 
jnsured was accidentally killed while alight- 
ing from a street car between 6 and 7 
o'clock P. M. on the same day. The com- 
yuny urged that the city ordinance prohibit- 
ing persons “to catch hold of or swing upon 
ears * * ® while in motion’? was vivo.at- 
ei, and that she, contrary to the terms of 
the policy exposed herself to “obvious risk 


janger. 





There was judgment in the lower court 
for insured, and in affirming the same the 
supreme Court of Alabama say in part, as 
to the first proposition: 

* those pleas which seek to set up a 
violation of a city ordinance by the insured, 
it seems sufficient to say that while specious- 

wded they do not aver a violation of 
ordinance alleged. The ordinance pro- 
persons “to catch hold of, or swing 
ypon the car of said railroad company, 
while such car is in motion.” The plea is 
that the death of the insured took place 
from her attempting to swing herself from 
a car while in motion * * a different 
thing The Court, answering the second 
proposition, say: 

We think it cannot in reason be said that 
the exception in question was intended to 
relieve the insurer of responsibility in the 
event the insnred is involuntarily exposed 

langer and suffers injury thereby. That 
vould be contrary to the entire tenor of the 
contract It follows, it would seem, that 
the addition of the word “voluntary,” as de- 
scriptive of the insured’s exposure, would 

nothing to the meaning of the excep- 
The langnage used implies as much. 
it has been held by other courts in a num- 
ber of cases that mere negligence on the 
part of the insured does not constitute a 
her of cases that mere negligence on the 
of the insured, to bring his acts within an 
sxception of voluntary exposure to danger, 
ust be accompanied with knowledge of the 
existance of danger, or knowledge that in- 
jury is likely to result from his acts.’’ 
* * * “Finding no error, the judgment 
must be affirmed.” 

Nat. Life and Ace. Ins. Co. ys. Lokey. 52 
So. Rep. 45. 

Disability Distinguished from Death. 

\ “limited health policy’? was issued to 

ed in 1907. The benefits were $25 a 

for temporary disability for a period 
1 excess of 26 consecutive weeks. The 
fits for permanent disability were $2,500, 
rding to a schedule of disabilities. 

isured died of cerebral apoplexy in 19098. 
Suit was brought to recover for permanent 
lisability on the theory that insured has 

en “for one year and will be thereafter 

| forever permanently disabled from en- 
gaging in any work or occupation for wages 
vr profit.’ The lower court found for the 
pany, which finding was affirmed by the 

Supreme Court of lowa, who say in part: 

‘he entire contract clearly shows that it 

ot one insuring the life of Crane. It 

iIres against loss on account of temporary 
permanent disability, as the terms are 
irily used and understood. The word 











‘does not express the ime mean- 
he word ‘death,’ nor is it ordinarily 
signifying the same thing ‘Dis 


vy’ is defined as a want of competent 
power, strength, or physical ability, weak- 
ess, incapacity, impotence. Century Dict 
None of the lexicographers, so far as we are 
Ivised, give it any broader meaning. and 
the appellant has cited no case in which it 
held to mean death. It is a rvle that 
the language of contracts shall be given its 
rdinary and usual meaning. unless it is 
clear that some other meaning was intended 
hy both parties. Here nothing appears that 
indicates an exception to the rule. Indeed. 
he very language used negatives any such 


THE EASTERN UNDERWRITER 











thought. The indemnity was to be paid to 
the insured, and then only upon proof that 
he had been disabled for a year, and ‘that 
he will be thereafter and during life’ per- 
manently disabled. The words ‘temporary 
or permanent disability’ are used in many 
places in the policy, and there is not a word 
therein indicating that liability was to be 
reurred for death. * * * A weekly in- 
«emnity insurance policy agreed to indemnify 
the insured against injury resulting in dis- 
ibility caused by external means, etc., and 
provided that the death of the insured 
should immediately terminate a!] liability 
uuder the policy. There was no provision in 
express terms as to the death of the in- 
sured and providing a payment therefore. 
Held, that the death of the insured. caused 
by accidental means, was not a disability 
within the meaning of the policy. * * * 





Hill vs. Tray. Ins. Co. 124 N. W. Rep 


Defined. 

The liavility policy covered persons reg- 
ularly on the pay-roll of insured engaged in 
“ordinary repairs’ and did not cover per- 
sons engaged in connection with ‘‘construc- 
tion, demolition or extraordinary repairs,"’ 
“A. portion of the plant had been destroyed 
by fire and insured was engaged in rebuild- 
ng and relining acid chambers with lead. 
One of the employes fell, resulting in loss 
of leg and other permanent disability. The 
party injured recovered judgment against 
ned settlement thereon from insured. The 
insurance company took no part in the liti- 
zation, having denied liability. Insured 
sued to recover its loss and damages, but 
the lower court held that no cause of action 
was stated by insured. This holding was 
sustained by the U. 8. Circuit Court of Ap- 
peals N. D. Georgia, who say in part: 

“For some reason best known to the 
indemnity company, it saw fit to make an ex- 
ception in its policy as to employes engaged 
in ‘construction, demolition, or extraordinary 
repairs,’ and the guano company assented 
o this in the schedule. While it is true 
that the indemnity company would probably 
have been liable had Womack been simply 
engaged as an employe of the company, and 
m its pay-roll, in assisting in relining the 
cid chamber, that being all, yet, in view of 
the fact that the building in which the acid 
chamber was contained was completely de- 
stroyed, and was being rebuilt, is there any 
such liability? 

“It is perfectly clear from the petition, 
apd from the letters of the plaintiff compa- 
ny attached to the petition, that a large part 
of its manufacturing plant was destroyed, 
and that it was engaged in rebuilding the 
same. That portion of the plant undoubted- 
ly, in which the acid chamber was placed, 
was being rebuilt. Therefore, the contention 
is that what Womack was doing at the time 
of his injuries was not repair work at all, 
but was extraordinary construction work. 
If the building and the acid chamber were 
destroyed, and the whole were being rebuilt, 
ii could hardly be called repairing the acid 
chamber. It is urged for the plaintiff that 
a case is made which should go to a jury 
to determine whether or not this was or 
dinary repair work. If there was any doubt | 
about the proper construction of this con- | 
tract, or if any questions of fact were in- | 
volved, this would be true. Bpt there is no | 
difficulty from the terms of this policy and | 
from the facts stated in the declaration and | 
exhibits as to what was being done, and in | 
ipplying the same to the facts stated. If | 
it was construction work, or extraordinary | 
repairs in which J. L. Womack was assist- | 
ng, his injuries are not covered by the poli- | 
cy. If orainary repairs, it is covered by the 
policy. To say that where a large part of a | 
inanufacturing plant is burned, and is being 
rebuilt, and an entirely new acid chamber 
pw in, is ordinary repair work, is not pos- 
sible. giving the most extreme construction 
to this poliey against the indemnity compa- 

y and in fay of the guano company.” 

* * “The demurrer to the declaration 
must be sustained.” 
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The Bankers Surety Company 


OF CLEVELAND 





The Bankers Surety Company 


announces the appointment of Messrs. Frank P. Dolan, Edward G, 
Eibler and James McGinty under the Agency firm name of ‘‘DOLAN, 
EIBLER & McGINTY” as its General Eastern Managers forthe State 
of New York to succeed Messrs. Sanders & Flanders, effective March 
Ist. 1910. 

The Company's present offices at 56 Maiden Lane—25 Liberty Street 
will be retained by the new General Mavagers. 

A continuation of your valued patronage will be much appreciated 

M. A. CRAIG, Secretary 


Cleveland, Ohio February 25, 1910 





SURETY BONDS °F EVER orion 


EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, RIBLER AND MoGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 


56 MAIDEN LANE NEW YORK 








Home Mixture Guano Co. vs. Ocean Acc. 


& Guar, Co. 176 Fed. Rep. 600. 


The Indiana & Ohio Live Stock In- | 


surance Company of Crawfordsville, 
Ind., has added Southern California to 


the territory hitherto controlled by W. | 


T. Cleverdon, its San Francisco repre- 
sentative. The corporation is now 
writing in practically all of the Pacific 
Coast States. 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
sovees FOR THE...... 


SECURITY CASUALTY CO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 

















The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





aT, 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





BONDS — CASUALTY 





AGENTS 





vou 





Can command Bond 
IF Are seeking an 


Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 


or Casualty business 
Agency connection 


another like Company 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLA GLASS 
BEABEnaLAccioesr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G,. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 














June 9, 1919, 3 








UNITED SURETY COMPANY 


BALTIMORE,MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JoHN. 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operaced Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 











ARE YOU THE MAN? 


WANTED—By one of the wealthiest life insurance com- 
panies in the United States, a large personal writer and organizer 
who can show an Agency record of two millions or better an- 
nually. Such a man can get two States for territory, a very 
liberal arrangement and a large salary and bonus under three to 
five year contract. All communications confidential. 


Address ‘* Opportunity,’’ care The Eastern Underwriter, 


105 William Street, New York. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO Resident Manager 


45-49 Cedar St. 
F. W. LAWSON New York 
Gen’! Manager 4% 














Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., ——-—_——- 
—-—-New Engiand 


Liability, Accident, 
Health, Credit, Burglary 


and Steam boiler Established 1869. 


—=—== 





> 


STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
one and “as straight as a string,” and we will pay 
Ap- 





the limit for a man with similar qualifications. 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








German Fire Insurance Co. 
OF INDIANA 


Home Office 
INDIANAPOLIS 


ESTABLISHED 
1854 


January Ist, 1910 


AssetS = - - . 
Surplus to Policyholders - 


$618,182.90 
$248,139.22 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 
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The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS GEO. STEVENSON, JR., 

. PRESIDENT 


JAMES CHAPPELLE, 


LIBERAL COMMISSIONS 





THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 











SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 

















Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 


Assets - - 
Reserve a “ 
Capital ~ . $300,000 00 


SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 











a. 








